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AHHoTaums. Llenb cratbu — NpoaHaIU3UpOBaTh BO3MOXKHOCTH MPSIMOIO B3aUMOJECH-
CTBMS IIPOU3BOUTENEH C MOTPEOUTENISIMU B YCIOBUSIX U3MeHeHui ¢ nomornsto D2C mone-
74, IOMOYb TOPIOBBIM KOMIAHUSM U3BJIEYb MAKCUMaJbHYIO Bblrony u3 D2C monenu ams
Pa3BHUTHA COOCTBEHHOTO OM3HECA, JOCTHYb KOHKYPEHTHOTO TPENMYIIIECTBA U yIOBIETBOpE-
HUs oTpeOHOCTel KireHToB. B mocnennue ronst D2C Mozens crana Bce Ooee momysip-
HOU Ha (hoHE pPa3BUTHS HU(DPOBBIX TEXHOJIOTUI U OHIANH-POaXK. 3aauu JaHHOH CTaTbU —
HCCIIe10BaTh [MaBHbIE IpeuMyliecTBa Moaenu D2C, Takue Kak yBeJIMueHHe IPUOBbUIBHOCTH
KOMIIAHUH 34 CYET OTCYTCTBHS IOCPEIHUKOB U BO3MOKHOCTH YIIPABICHHs LIEHAMH Ha CBOIO
HPOIYKIUIO, CO3JJaHNEe COOCTBEHHOTO OpeH/Ia ¥ IMHUKA ITyTeM YIyqIICHUS Y3HABAEMOCTH
U CO3/1aHMsl YHUKAJIBHOT'O OMBITA JUI CBOUX KJIMEHTOB, MaCIITaOupoBaHue OM3HECA 3a CUET
IIPUBJIEUYEHHs HOBBIX KJIMEHTOB, BHEIPEHUE HOBBIX NPOJAYKTOB U MHHOBALMM, MO3BOMISIO-
mux OBICTPO pearnpoBaTh Ha M3MEHEHHS B MOTPEOUTENBCKOM CIIPOCe, JydIlle aJanTupo-
BaThCs K TPEOOBAHUAM PBIHKA M OBITH 00Jiee THOKMMH B CBOMX OM3HEC-pelIeHUsX. Takxke B
cTaThbe OyIyT paCCMOTPEHBI BO3MOXHBIE PUCKH U MIPEJIOAKEHBI METO/IbI UX HUBEIUPOBAHUSL.
Toprossle KOMITaHNH, KOTOPBIM yaaeTcs d(dexTnBHO nHTerprpoBath D2C Mozens B cBOit
On3Hec, yCHENTHO B3aUMOICHCTBYIOT C HOTPEOHUTENEM, YITyUIIaloT KadeCTBO CBOCH MPOIYK-
I[UHM Ha OCHOBE cOOpaHHOIl 00paTHOI! CBSA3M OT KIHEHTOB. OHAKO B YCIOBUSAX U3MCHEHHH,
KOTOPbIE HEMOCPEACTBEHHBIM 00Pa30M BIIHSIIOT HA NOTPEOUTENBCKUE MIPEANIOYTEHHS, POCT
KOHKYPEHILIUHM 1 HEOOXOAUMOCTb IIOCTPOEHUS JOJIITOCPOYHBIX OTHOIIEHHH BBIHYKIAIOT TOP-
TOBBIC KOMIIAHNH CTAJIKUBATHCS ¢ BbI3oBaMu npu BHenpennn D2C moxpenn. B cratse OyayT
00CyKIaThCs TPOOIEMbI U METO/BI UX pelIeHuUs st 3((EKTUBHON aanTally TOPTOBBIX
KOMIIaHUH K H3MEHEHUsIM Ha pbIHKe. OOBEKT UCCIECOBAHUS — HHCTPYMEHTApUi, TPUMEHS-
eMblit 1t 3 pexTuBHON peannzannu D2C Moneny B COBpEMEHHBIX TOPTOBBIX OpTaHHU3aIIH-
AX. B kauecTBe mpeamera ncciaeI0BaHMs BBICTYNAIOT OTHOIICHHSI KOMITAHHH W KOHEYHOTO
norpeburens npu peanusanuu D2C crparerun. MeToonorust uccieoBaHus 6a3upyercs
Ha 00BEKTUBHBIX TEHJICHIUSIX, CYILIECTBEHHBIX CBA3SIX U 3aBUCUMOCTSIX. KittoueBble pe3yib-
TaThl CBOAATCA K aHanMn3y 3G (EeKTHBHOCTH METOJ0B ycnemHoi peammsannu D2C crpare-
THY TOPTOBOM KoMIaHUH. B 3akimroueHnu chopMyarpoBaH oOIIuii BEIBOI O TOM, UTO Y KOM-
naHui, ucnonb3yromux D2C Mozens, cylecTByeT OrpOMHBII MOTEHIMAT A Pa3BUTHSI B
Poccun, a mpu rpaMOTHOM CTPATErMUECKOM IIIAHUPOBAHUU KOHKYPEHTHBIE IPEUMYIIECTBA
CYIIECTBEHHO BO3PACTAIOT.

KuroueBbie ciioBa: D2C mozaens OusHeca, digital-mapkeTuHr, aHanutuka, onsit 020,
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dunancuposBaHue. Pabota moarotoBineHa npu noajaepxke Poccuiickoro yHuBepcure-
Ta Ipy*kO0bl HaponoB umenu llarpuca JlymymOBbI.
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Abstract. The purpose of the article is to analyze the opportunities of direct interaction
between companies with consumers in conditions of changes using D2C business model,
to help trading organizations extract benefits from D2C model, to achieve a competitive
advantage and satisfying customer needs. In recent years, D2C model has become more and
more popular within the development of digital technologies and online sales. The tasks
of this article are to investigate the main advantages of the D2C model, such as increasing
the profitability of the company due to the lack of intermediaries and the possibility of
managing prices for its products, creating its own brand and image by improving recognition
and creating unique experience for their customers, scaling business by attracting new
customers, the introduction of new products and innovations that allow you to quickly
respond to changes in consumer demand, it is better to adapt to the requirements of the
market and be more flexible in their business solutions. The article will also consider possible
risks and the methods of their leveling are proposed. Trade companies that manage to
effectively integrate D2C model into their business successfully interact with the consumer,
improve the quality of their products based on the collected customer feedback. However,
in conditions of changes that directly affect consumer needs, increase in competition and
the need to build long-term relations, force trading companies to encounter challenges when
introducing D2C model. The article will open up the problems and methods of solving them
for the trading companies effective adaptation to any changes in the market. The object of
research are different tools used for the effective implementation of D2C model in modern
trading organizations. The subject of the study is the relationship between company and the
consumer during the implementation of D2C strategy. The research methodology is based
on objective trends, significant connections and dependencies. Key results are reduced to the
analysis of the effectiveness of methods for the successful implementation of D2C strategy
of a trading company. The conclusion declares the general conclusion that companies using
D2C model have huge potential for development in Russia, and with competent strategic
planning, competitive advantages increase significantly.

Keywords: D2C business model, digital marketing, analytics, O20 experience,
personalization
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BBenenue

D2C (Direct-to-Consumer) Moiens B OM3HECE CTAHOBUTCS Bce OoJiee akTy-
albHON U BOCTpeOOBaHHON. DTa MOEINb MpelyCMaTPUBAET MPSAMYIO IPOIAKy
TOBApOB M YCIYT KOHEUHBIM MOTPEOUTENSIM, 00XO0/151 TOCPETHUKOB U PO3HUYHBIE
cetu. B 2021 r. nmpsimbie iponaxxu B Poccuu cocraBmm 15 % ot 001iero xomm-
yecTBa B e-commerce. Hemamnyio posb 37ech chirpalia U naHiaeMus, Korjaa mpo-
W3BOJIUTENH aIalTHPOBAIIMCH K HOBBIM YCJIOBHUSM: 3aKpbIBaiH odialiH-TOuKN
Y OTKPBIBAJIA HE3aBUCHMBIE KaHAJBI MPOJAK B OHJIAKH.

MHorue MUpoBbIe OpPEHIbI IPOAAIOT B CBOMX MHTEPHET-Mara3uHax JMMHUTHU-
POBaHHbIE KOJUIEKIIMM WJIM KACTOMHBIN JAU3aliH, CO3/1al0T CUCTEMBI JIOSIIBHOCTH
C HaKOMUTEIbHOU OOHYCHO CUCTEeMOM, MPOBOAST o draiiH-MmeponpusiTus, pac-
CKa3bIBAIOT O IIEHHOCTSAX CBOETO OpeHJa M Kak pe3ynbTaT — (POPMHUPYIOT CBOIO
JOSIBHYIO ayIUTOPUIO MOKYTIaTeNeH, a INIaBHOE — HE 3aBUCST OT AUCTPUOBIOTO-
POB U noCpeAHUKOB. OHAKO €CTh HECKOJIBKO JOBOJIBHO CYLIECTBEHHBIX IIPO-
0J1eM U PUCKOB, KOTOPBIE HE TIO3BOJISIOT MPOU3BOAUTEISIM 3(h(hEeKTHBHO MUCTIOND-
3oBathk D2C monens B Poccun.

Jloructuueckue TpyaAHOCTH — OTpOMHast Tepputopus Poccun npenmnonaraer
BO3MOJKHBIE CJIOKHOCTHU C TPAHCIIOPTUPOBKOI TOBapa — MepeBo3ka MOKET ObITh
JIOPOTOCTOSILEH U CIIOKHON C TOYKU 3pEHUsSI MapIIpyTa.

Konkypennust — B Poccun orpoMHO€ KOJIMYECTBO XOPOILIO M3BECTHBIX IO-
TpeOUTEISIM UTPOKOB, BKIIIOYAST MApKETIUICHCHI, PO3HUYHbBIE CETU U KOMIaHUH
C MUPOBBIM UMEHEM. /{7151 HOBUYKOB KOHKYPEHLIUS MOXKET OBbITh JIOBOJIBHO KECT-
KoM, TpeOyromel OOJbIIOro KOJIMYeCcTBAa YCUIIUM Ais 3amycka 3(pQeKTUBHON
crparerun D2C Ou3zHneca.

YcTaHOBKa TOJIBKO Ha MPOJIaXkK — OOJBIIMHCTBO MTpou3BoauTesneil B Poccuu
HaleJIeHbl UCKIIOYUTEIBHO Ha MPOJaXH, Toraa kak xoHuenmus D2C mompas-
yMeBaeT pa3BUTHE OpeHIa, YKPEIUICHHE CBSI3eH ¢ IIeJIeBOI ayTuTOPUEH, BRICTpa-
WBaHHE JOJITOBPEMEHHBIX OTHONICHWH W JIOSUTBHOCTH, YTO B KPaTKOCPOYHOU
NEPCIEKTUBE HE MPUHOCHUT MPHOBLIN, HO MPU 3TOM TpeOyeT J0BOJBHO CyIle-
CTBEHHBIX ()MHAHCOBBIX BIIO)KCHHIA.

®unancoBble pucku — BHeApeHue D2C Moaenu conpsKeHo ¢ KPYIMHBIMU UH-
BECTHUIMSIMHU B pa3pabOTKy MapKETHHIOBOW CTPATETHH, Pa3BUTHE OHJIAWH-TIIAT-
(dhopM, JTOTUCTUKY U Ipyrue cepbl Ou3Heca. ITO MOXKET CTaTh CYLIECTBEHHBIM
OTpaHUYEHHUEM [T HEKOTOPBIX, B 0COOCHHOCTH HE OUYEHb KPYIHbBIX KOMIIAHUH.

KonkypeHIust ¢ mocpeqHIKaMu 1 KOH(PIUKT HHTEPECOB — Ha TEKYyIIeH cTa-
nun pa3sutuss D2C monenu 6usHeca B Poccun KoMmaHUSM-TPOU3BOIUTENSIM
OYEHb BYKHO aKKYPaTHO U JICJIMKaTHO KOHKYPUPOBATh ¢ COOCTBEHHBIMH TTApTHE-
pamMu U IUCTPUOBIOTOpPAMHU M CTapaThecsl U30erarb KOHMINKTa HHTEPECOB, OCO-
OEHHO 3TO KacaeTCsl BHICOKOKOHCOIMIMPOBAHHBIX PHIHKOB. 3a4acTyI0 KOHQIUKT
MHTEPECOB C TAPTHEPAMH TPH CO3IaHIH COOCTBEHHOTO MHTEPHET-Mara3nHa Mo-
KET HEMEJICHHO MPUBECTU K MOTepe 3HAUUTENbHON YacTu 6usHeca. [lomumo
3TOr0 MHOTHE MPOU3BOAUTENN B POCCHMM HE MOHMMAIOT U HE 3HAIOT, KaK MPHU-
BJIeYh MOTPEOUTENSI B COOCTBEHHBINM OHJIatH-Mara3uH. ['opa3no mpoie oTaarh
TOBAp Ha peau3aluIo AUCTPUOBIOTODY.

HecooterctBre dopmary OusHeca — eciid OU3HEC 3aKITIOYACTCS B MPOU3-
BOJICTBE CBIPBSI WJIM KOMILIEKTYIOIIUX JAJISl ONMPEAEeICHHOTO TOBapa, TO MOEIb
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D2C He ronuTcs, MOCKOJIBKY B IpOLEcCe TaK MM MHaue OyneT 3aAelCTBOBaH
MIOCPETHUK, IIPOIAIOIMI TOTOBBIM TOBap — TaKk 4TO B 3TOM ciyyae B2B monens
OyZeT ABIATHCS ONTUMAJIbLHOM.

JleuuT TEXHUIECKUX KOMIETSHIINN — AJIsi CO3AaHMUsI COOCTBEHHOTO caiiTa
C yI1O0OHBIM I0JIb30BaTEIbCKUM HHTEP(EcoM, MPUBIEKATEIbHBIM IU3aHOM U
JATbHEHIINM €ro MPOJBM)KEHHEM HY>KHA KOMaHJ1a CIELHaJINCTOB U MapKeTO-
JIOTOB, KOTOPasi CMOKET HaCTPOUTH MPOJAIOIINI UHTEpHET-Mara3uH ¢ y100HOM
JIOCTABKOM, KJIMEHTCKUM CEPBUCOM U MTPOTrpaMMOH JIOSIIIbHOCTH.

Pemienue Bcex BBIIICNIEPEUHCIICHHBIX POOIEM SBISETCS aKTyaJlbHOU 3aa-
4eil, uMeronieil BaXKHOE 3HaU€HUeE /71l IOHUMaHUsI COBPEMEHHBIX OM3HEC-TIPO-
LIECCOB B MOCTOSIHHO U3MEHSIOIIUXCS YCIOBHSIX.

MarepuaJbl 1 METOABbI

B craree npu npoBencHUM aHaiau3a B3aMMOJCHCTBHS IIPOU3BOIUTEIEH C
MOTPEOUTENSIMUA B YCIIOBHSIX M3MEHEHUH ¢ momotibio D2C Momenu u3ydanuch
KEHCBl U3BECTHBIX KOMIIAaHHUM, IyOJIMKAIMK U UCTOYHUKHU, CBSI3aHHBIE C UCTIONb-
3oBanueM D2C monenu, a TakkKe phIHOYHbIE TEHICHIIMHU U PE3YJIbTaThl Hccie-
JIOBaHUH MO MpeIokKEeHHOU Teme. MccnenoBanue mpoBOAMIOCH C YUETOM POJIU
norpeduteneii B popMupoBaHUM CHpOCa HA BBITYCKAaeMYyIO MPOIYKIMIO U TO-
KyIKHA HOBBIX TOBAPOB. JTO MOBBICHIIO MPAKTUYECKYIO 3HAYMMOCTD MPOOJIEMBI,
MO3BOJIMJIO BBIMNTH HAa HEOOXOIUMBIE KOHCTPYKTUBHBIC PEIICHUS U PE3YJIbTaThl
HCCIIEIOBAHMUS.

Oobcy:xxnenune

[TocnencTBus nmaHIeMUu BBIHYAWIM MHOTHE MPOU3BOJICTBEHHBIE KOpIIOpa-
LMY [T0-HOBOMY B3[JIIHYTh HA OPTraHU3AIMI0 KaHAJIOB MIPOJaX Yepe3 OHIaiH.

D2C (direct-to-consumer) — 6M3HEC-MO/IEIIb, IJI€ MPOU3BOAUTEIb OOIIACTCS
¢ oTpeduTeneM HapsIMY0, MUHYS TIOCPEIHUKOB — TUCTPHOBIOTOPOB U TOPTO-
BbI€ PO3HUYHBIE TUIOMIAJIKU. TakoH NepCOHATN3UPOBAHHBIN MOAXO/T JAET KOMIIA-
HUU BO3MOKHOCTh KOHTPOJIMPOBATh KAU€CTBO MPOAYKIIUH, YIIPABISATh LICHAMU U
cobupars ganubie 00 aynqutopu# [ 1].CyliecTByeT HECKOJIIBKO aBTOPOB, KOTOPBIC
JeTaabHO C(HOKYCHPOBAINCH HAa HCCIenoBaHUU W obOcyxaennn D2C monmenu
B Ou3Hece. HekoTophie BHECTU CYIIECTBEHHBIN BKJIA/J B MOHMMAHHUE U aHAIIN3
MPEUMYIIECTB U HEJAOCTATKOB JaHHOW KoHuenmuu. Tak, C. ['ammoysit B kHUTE
«bonpiias yerBepka: cekpeTsl ycrnexa Amazon, Apple, Facebook u Google»
M3y4aeT U aHaJM3UPYeT CTpaTeruu KoMmnaHui, ucnons3ytonmx D2C mozaens B
KOHTEKCTE TEXHOJOTMYECKUX T'MIaHTOB M MX BO3ACHCTBUS Ha phIHOK. Ha mpu-
Mepe Amazon ['amoyaii pacckas3biBaeT, 4To, 00€CIeunB CTOPOHHUM TIPO/IaBIIaM
matgopMy sl peain3aui, Amazon 3HaYUTEIIBHO CHU3WII U3JIEPIKKU Ha CKJIa-
Jbl M XpaHeHue ToBapoB. [IpoaBiibl e, MPUCYTCTBYS HA Amazon, HEe BKJIA/bl-
BalOTCS B CO3/IaHUE COOCTBEHHBIX KaHAJIOB MPOIAXK, PA3BUTHE KOTOPBIX TpEOyeT
BpeMEHH U (PMHAHCOBBIX WHBECTHIIMH, B TO BpeMs Kak Ha Amazon MOXHO 0e3
3HAYUTETBHBIX 3aTPaT MOJYYUTh AOCTYN K OTPOMHOM 0asze MmokKymareneu exe-
nHeBHO [2]. CornacHo uccneaoBanuto Statista, o coctosiHuio Ha anpens 2021 1.
Amazon.com ObIJT caMbIM TTocemnaeMbiM MapkeTiuieiicom B CILIA ¢ 2 mupz no-
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cetuteneit B Mecsit. Oqnako MHorue npogasisl B CIIA oco3HatoT TOT (akT,
YTO C TOH K€ CKOPOCTHIO, C KOTOPOU pacTeT MOMYJISIPHOCTb Amazon, yBeJH-
YUBAETCSA M KOJWYeCTBO npojaBioB. Celuac ata nudpa gocruraet 9,7 MiH, U3
Hux 1,9 M pabotaroT moctossHHO U akTHBHO [3]. [losToMy mmst TOro, 4ToOBI
PacKpyTUTh CBOW MPOAYKT, HEOOXOJMMO MHBECTHPOBATH CYIICCTBEHHBIA OFOMI-
KET B peKJIaMy U JIpyrue crnocoObl mpoasuxkenus. KpoMe 3arpar Ha 3amyck, He-
00X0IMMO MTOHMMATh, YTO IJIOMIA KA OepeT pedepalbHbI MPOIEHT C KaKIOoH
MPOJIAXKH, & TAKXKE JOTOTHUTEIBHBIA COOp 3a 00pabOTKy M JTIOCTAaBKYy 3aKasa.
Takxe HE0OXOIUMO YUYUTHIBATh, YTO KPYIHbIE MapKETIUICHCHI CYIIECTBYIOT HE
JUISL TOTO, YTOOBI IOMOTaTh MPOJABILY U MIPOABUTaTh €ro OU3HEC, a YTOObI MOITy-
4aTh COOCTBEHHYIO MPHUOBLIb, TO3TOMY BaXKHO COCPEIOTOYUTH BHUMAHHUE HE HA
MIPOAABIIE, @ HA TOBApPE — COOTBETCTBEHHO, IJIOIIAKAa MOKET OFPaHUYUTh CTe-
MIeHb MOBBIIICHUSI Y3HABAEMOCTH OpeHa MpoIaBlia, a TaKKe MpsMoe OOLIeHe
¢ xiMeHTamu. Kpome 3Toro mioriaaka Takke B COCTOSHMM JUKTOBaTh, KaKue
TOBApHI MIPOJIABEI] MOXKET BBICTABIISITH HA MPOJAXKY, Kakue HeT. B crarbe «How
Direct-to-Consumer Brands Can Continue to Grow» yrnoMHHaeTCsl, 4TO 1O CO-
crosauio Ha 2018 . HOBBIX KOMMaHUM, UCMIONB3YIOMKX Mozaelb D2C, mosiBu-
nock 6onee 400, Brinrouast Takux enuHoporos, kak AllBirds, Casper, DollarShape
u npyrue [4]. C Tex nop ux uucio npogomwkaet pactu. [lo qanueiv TechCrunch
MOTEHLMAaT OPEHJIOB «OTHECThY JONIO PhIHKA y ACHCTBYIOIIMX KPYIHBIX UIPO-
KOB M MapKeTIJICHCOB BIOXHOBHJI BEHUYPHBIX UHBECTOPOB BJIOXKHTHh B HUX JI0
10 mapa nomt. ¢ Hadana 2019 r. McecnenoBarenu 10 cUX MOp NpeApeKaroT KOM-
naHusM, ucronb3yronum D2C cTpareruu, Oyayiiee B MapKETHHTE U TTPOAaKax.

OnnoBpemenHo ¢ 3tuM B ctarbe «Reinventing the Direct-to-Consumer
Business Model» nns Business Harvard Review Leonard A. Schlesinger,
M. Higgins u S. Roseman nepeocMmbiciauBaioT koHuenuuto D2C, yrBepxkaas,
gro 10 set masag D2C monmens cama 1o cebe sSIBIAiIach MHHOBAIIMEH, OTHAKO
TO, 4TO pabOTajIo B MPOILJIOM, HAaBEpPHSIKA HEe OyaeT paboTaTh B OyayIieM | To-
3TOMY TpeOyeT U3MEHEHUH, Cpeu KOTOPHIX HEOOXOIMMOCTh Mepexoia Ha OM-
HUKaHaJbHOCTb, NuddepeHuanus yepe3 coodIIecTBa JIOsUIbHBIX NOTpeduTe-
aeit u 1p. ABTopsl nonararot, yTo D2C Monens TpeOyeT HOBBIX CYIIECTBEHHBIX
npeoOpazoBanuii, 4To0ObI BRDKUTE [5]. B crathe H. Illaxug «D2C companies
and traditional retailers look to each other to drive sales» roBopurcst o Tom, 4TO
yrcras D2C crparerus xopoiia UCKITIOYUTEIBHO Ha 3Tale 3aIyCcka HOBOTO MPO-
NyKTa, HO KaK IOCJeoBaTeIbHas yCellHas OU3HeC-MO/IeNb OHA HE CIMILKOM
ycToiuusa [6].

Opnnosznauno y D2C monenu ecth psifi cepbe3HbIX npeumyiiects [7]. Bor
OCHOBHBIE U3 HHX:

Bosee Hu3KuHe HeHbI: TPOU3BOAUTENH, Hcnionb3ytolue D2C moznens, MOTyT
yCTaHaBJIMBaTh O0Jiee HU3KHUE 1IEHbl HAa CBOIO MPOAYKIIMIO, TaK KaK OHH HE IJia-
TST MOCPEAHUKAM. DTO MOXKET CJeNIaTh MX TOBAPHI MPUBJIEKAaTEIbHEE IS TIOKY-
nareseil ¢ TOUKH 3peHHsI LIEHOBOTO MPEAJIOKEHUS M TAKUM 00pa3oM YBEIUYUTH
00BEMBI POJIAK.

Bbicokoe kauecTBO MPOXYKIMU: IIPU MIPSIMOM B3aUMOJICHCTBHUH C MTOKYIIa-
TEJSIMU TIPOU3BOUTEND YAEsSeT O0ibllle BHUMAHUSA KauyeCTBY CBOEU MPOIYyK-
un. Mcnonb3yroTcst 6ojiee KauecTBEHHbIE MaTepuaibl U O60Jiee TOUHbIE TEXHO-
JIOTHH MPOU3BOJICTBA, YTO B OOLIEM YIIy4dIIAeT Ka4eCTBO TOBApPA.
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Bonee 6bicTpas nocraBka: npu padboTe ¢ MOKYNATEeIIMH HANpsAMYIO Mpo-
M3BOJIUTENN COKPALIAIOT BPeMs JOCTAaBKU MPOAYKIUHU Onaronapst TOMy, 4TO OHU
HE 3aBHUCAT OT IOCPEHUKOB. DTO 0COOCHHO aKTyasbHO JUIsl OHJIalH-Mara3uHos,
Ipeiaramx 6osee ObICTPYIO JOCTaBKY TOBAPOB.

Boabuie koHTpoOJIsi HaJA MapKeTHHroM: npu padortaromeir D2C monenu
MIPOU3BOJUTEL UMEET OOJIBIINI KOHTPOJIb HAaJl CBOUM OpPEHJIOM M MOKET ajar-
THUPOBATH CBOIO MAPKETUHTOBYIO CTPATETHIO K MOTPEOHOCTSAM IMOKyMareiei 60-
Jee IPOyKTUBHO.

JdddexTBHOE MCNOAB30BaHHE pecypcoB: npu D2C Monenu nmpousBoau-
Tenb 0osee 3((HEKTUBHO UCTIONB3YET CBOM PECYPCHI, TaK KaK HE TPATUT OOJKET
Ha MOCPEIHUKOB.

Boabummii norenuuan 1 mHHoBauuii: npu D2C Monenu y npousBoau-
TeJIs CyLIECTBYET OOJIbIIEe BO3MOXKHOCTEH IJIi MHHOBALMI U HKCIIEPHUMEHTOB,
IIOCKOJIbKY OH MEHBIIIE OIPAaHUYEH BHEIIHUMU YCIOBHUSMH U MEHBIIIE PHUCKa I10-
TEpU JICHET.

Boabmas ru6koctb: npu D2C Monenu kommnaHus ObIcTpee pearupyer Ha
M3MEHEHUsl PbIHKA U MOTPEOHOCTH CBOMX MOKYIaTesled, YTO YBEJIUYMBAET €€
KOHKYPEHTOCIIOCOOHOCT.

Jst Toro utoObl peanu3oBarh ycnemnyo D2C monens pa3Butus OusHeca,
HEOOX0IMMO COOIIOCTH HECKOJIBKO BAXKHEWIIINX COCTABIIIOIINX.

COop 1aHHBIX 0 MOTPeOUTEIE

OcHoBoi1 nponaxk u MapkeTuHra uepe3 D2C mozensb sIBIsIeTCS TOHUMaHUE
MOTpeOHOCTEN KIMEHTOB UM IPEIOCTaBICHUE MEPCOHATN3UPOBAHHBIX YCIYT.
Y100kl MyyUIlle MOHSTh, YETO XOUYET KIMEHT Ha KaXkJIOM IIIare rmoJib30BaTeIbCKOTO
Iy TH, HEOOXOAMMO UMETh B IITATE IPAMOTHBIX CIICIIUATIICTOB, CIIOCOOHBIX TPO-
aHaJTU3UPOBaTh U A(P(HEKTUBHO HCIIOJIB30BATh MOJYyUYCHHYI0 HHpOopManuio [8].
Bot mouemy coTpynHHKH MUPOBBIX KOMIaHHH, Takux kak Google, Samsung,
Microsoft, ynensroT orpoMHOE€ BHUMaHHE O0YYEHUIO CBOMX COTPYIHUKOB B 00-
JaCTH UCKYCCTBEHHOTO MHTEIUIEKTa, HeHpoceTel U TI.

Bcemupno u3BectHas komnaHus Lego 3amyckaia cBOW OHJIaH-MarasuH,
C CaMOro Hayajla OpUEHTUPYSICh Ha OTPEOHOCTH KJIMEHTCKOW 6a3bl. OHM cre-
Janyu CBOEH 1ieneBoil aynutopueit kareroputo kidults («B3pocibie netu») u mo-
0aBWIIN OTZIEIBHBIN pa3zen «B3pocibiey. Kpome Toro, oHM Hayaiu NpoJBUTaTh
KOHLIETIIUIO «uaen Legoy, Korjna KIMeHThl aKkTUBHO MIPUHUMAIIN yYacTHE B pa3-
paboTke HOBOTO MpoxyKTa. Lego MpemocTaBisl MOKYMaTeNlssM YHUKAIbHBIH
MOJIB30BATEIIbCKUH OTBIT U TAKUM 00pa3oM coOupast JaHHbIe O HUX [9].

Samsung Taxxe yaensier 00IbI10€ BHUMAHHUE TOATOTOBKE MOJIOABIX CIEIIH-
amucToB B cpepe MHPOPMAIIMOHHBIX TEXHOJIOTHI M aHAJTUTUKH JaHHBIX. Tak,
yueOHas nporpamma npoekta IT [llkona pazpaborana sxcnepramu Poccuiicko-
r'0 UCCIIEIOBATENIBCKOTO [IEHTpa Samsung U crenuanucraMu MocKoBCKoro (u-
3UKO-TEXHHUYECKOTO MHCTUTYTa. B TeueHne yueOHOro roga y4aCTHUKHU MPOEKTa
OCBaMBAIOT HEOOXOIUMBIC HABBIKU MPOTPAMMHPOBAHUS U CO3/1al0T CBOU MIPHIIO-
xenust s Android. Taxoke cymectByet IT Akanemust Samsung — coraibHO-
o0pa3oBaTeIbHBIN MPOEKT KOMIAHHUH I10 MOATOTOBKE MOJIOJIBIX CHIEIIHAIMCTOB U
CO3aHUIO IIEHTPOB KOMIIETEHIIUI 110 caMbIM BOCTPEOOBAHHBIM HAIPABICHUSIM
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IT-unnycrpun B By3ax. O0Oyuenue B [T AkagemMun mo3BOJISIET TOIYYUTH JTOTIOJN-
HUTEJbHBIC 3HAHUS 110 HampaBiieHUsIM «VICKyCcCTBEHHBIN UHTEIIEKTY, «HTEp-
HeT Beniel» u «MoOwIbHas pa3paboTkay, a TAKKe JaeT BO3MOYKHOCTh TaJIaHT-
JMBBIM CTY/IEHTaM 3asBHUTH 0 cebe B cdepe IT.

OnTuMu3anus KOHTEHTA

OnTuMu3zaius KOHTEHTA SBISETCS OJHUM U3 BOKHEHUIINX JIEMEHTOB B 3(-
¢dextuBHOM BHeapeHun D2C crpareruu, MOCKOJIBKY CalT KOMIIAHUM SIBJISET-
Csl OCHOBHBIM TPOJAIOIIUM HHCTPYMEHTOM, YJIy4YIIAeT ONBIT B3aUMOACUCTBUS
C TMPOAYKTOM M TaKUM 00pa30M MO3BOJISIET TIOBBICHTH TIPOJIAKH.

OCHOBHbBIE METO/IbI YIIyULICHNsI KOHTEHTA BBIIVISIAT CIEAYIOIIUM 00pa3oM.

1. Onpeoenumos nompedorocmu xauenma. CymecTByeT TPH THIIA TOTPEOHO-
CTeH:

— nH(OPMAIIMOHHBIE: KJIUEHT MPOCTO UIIET WH(HOPMAIUIO O TIPOAYKTE, Ha-
puMep, BOMBAET B IMOKMCKE «JTYUIIINE Yach»,

— HABUTALMOHHBIE: TOTPEOUTENIb WIIET KOHKPETHBIH TOBap, Hampumep,
«4acel Samsungy;

— TpaH3aKLHMOHHbIE: IOTPEOUTEIb 3aMHTEPECOBAH B MOKYIIKE M HIIET KOH-
KpETHbIE «IpoMonpeiokeHus Ha Samsung Galaxy Watchy.

OnpenenuB IMaBHYIO NOTPEOHOCTh KIHMEHTA, KOMIIAHHUS MOXET JHO00
yJIydllaTh BUAMMOCTBH CBOEro caiTa ¢ momolbio uHcTpymMeHToB SEO/SEM-
ONITUMH3AINH, JTUOO ke JeaTh MepCOHATN3NPOBAHHBIE MPEIJIOKECHUS CBOUM
MOTEHIMAILHBIM KIUEHTaM.

2. Dppexmusroe ucnonvzosanue spemenu Ha catime. YTo0bI TOBBICUTH d(-
(EKTUBHOCTH UCIIONIb30BaHHS BPEMEHH Ha CaiiTe KOMIAHWM Ba)KHO 00pamiarh
BHUMAaHME Ha CJIEIYIOIIE MOMEHTHI:

— yOeIHThCS, YTO KOHTEHT JIOTUYEH M CTPYKTYPHPOBaH;

— YJIeNUTh BHUMAHHE BUJAECOKOHTEHTY: MOJb30BaTeNU MPOBOAAT Ha 88 %
OoJiblIle BpEMEHU Ha TeX caiTax, Ijie IPUCYTCTBYET BUICOKOHTEHT. Buneoponu-
KH JI0 IByX MHHYT 3HAYATEIHHO MOBBIIIAIOT MPOIIEHT BOBICYCHHOCTH.

3. losviwenue nepconanuzayuu xonmenma. 48 % monb3oBarenae yXousr
Ha CalThl KOHKYPEHTOB, ITOCKOJIbKY KOHTEHT HE PEJIEBAHTEH UX IMOTPEOHOCTSM.
Jl1st TOro 4yTOOBI MOBBICUTh CTEINIEHb MEPCOHAIN3ALUYU CYIECTBYET HECKOIBKO
PEKOMEHJalMii Ha OCHOBAHHUH OTbITa pabOoThI ¢ CAalfTOM KOMIIAHUK Samsung:

Iepconanu3anusi, y4YuThIBAWOIIAs TPHUITEPbI MoOJb30BaTes (user-
triggered personalization). Eciu kiumeHT npuXoauT Ha caT Samsung.com
BIIEPBBIC, EMY IPEAIaraoT MOAINICATHCS Ha HOBOCTHYIO pacchuiky. Jlanee 3To
COOOIIeHNEe €My HE IMOKAa3bIBACTCsl, OJHAKO €CJIU KIUEHT MOAMUCHIBACTCS, OH
BITOCJIC/ICTBUU TIOJTYYaeT MEPCOHATU3UPOBAHHBIN M PEIeBaHTHBIN KOHTEHT Ha
OCHOBAHHH €TO TPUITEPOB M HHTEPECOB B CETH.

Pabora ¢ unTepdeiicom 1 KOHTEHTOM Ha caiiTe. Baxxno paborars u n0-
BOJIUTH JIO COBEPIICHCTBA TOT KOHTECHT, KOTOPBIH IMOJIb30BATENb BUIAHUT HA CaiiTe
MIPOU3BOJUTENS, & UMEHHO:

1) moBbIIATh KauecTBO (POTOU300paKEHUIA;

2) pa3palaTbiBaTh MHTEPAKTUBHBIN KOHTEHT U HHOrpaduky;

3) npoaBUraTh HOBOCTHOM OJIOT KOMIIAHUU;
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4) ynydiare HaBUTraluio;

5) pa3BuUBaTh JOAJIBHOCTb YEpE3 CO3AAHME CIIELUATM3UPOBAHHBIX COO0-
LIECTB;

6) paboTarh C OT3bIBAMHU U PEUTHHTAMH.

OnTuMu3anus KOHBepcHil B Mpoaaku. UTo MOXKeET 3acTaBUTh MOJIb30Ba-
TeJIs MPUWTU Ha CTPaHMIly OPEHIOBOrO MarasuHa, a He Ha MapKeTIUIeHC WIn
MarasuH naptHepa? OTBET O4YEBHJIEH: MOTPEOUTENH JOJDKEH MPUNTH HA CalT
OpeHzia MPOU3BOIUTENS U MOTYYUTh TaM NEPCOHATU3UPOBAHHOE NIPEAJIOKEHNE
U YHUKAJIBHBIN II0JIb30BATEIILCKUN ONBIT. IIpuMepsl ombiTa, peann30BaHHOIO
B KOMIIAaHUW Samsung, BBITJISAIAT TaK:

— OecriaTHas/UMEHHas/ TIPUOPUTETHAS TOCTABKa;

— YCTaHOBKa TOBapa (TeJIEeBU30p WM KPyIHAast OBITOBASI TEXHUKA);

— OTCIIe)KMBAaHUE JIOCTABKH;

— MOKYTIKA B PaCCPOUKY;

— OecriaTHbIN BO3BpaT B TeUeHHE 28 THE.

Takoke CyIiecTBYIOT JOIOJHUTEIbHbIE O CEpBUCA — CTPaXOBKa, rapaH-
tus (mporpamma Samsung Care+), Tpei1-1H, 00CITy>)KUBAaHHE U PEMOHT.

Kpome Toro, npomsBoauTeNh 4YacTO IpeularaeT BBITOJHBbIE (PUHAHCOBBIE
MIPEUIOKEHUSI, TAKUE KaK YPOBHH JIOSUIBHOCTH M TOJIyY€HHE Pa3INUHBbIX OOHY-
COB B 3aBHCHMOCTHU OT YPOBHSI, BBITOJIHbIE KPEAUTHBIE YCIOBHUS, CIIELIUaIbHbIE
NIPEUIOKEHUS AJIsl CTYAEHTOB, PaCCPOUKa, TMOKHME YCIOBHUS OILIATHI.

ITomumo Bcero mpodero, MOJb30BATEIb IOJYYaeT IEPCOHAIBHBIM J10-
CTYH K 3KCKJIIO3MBHBIM IIPOIYKTaM KOMIIAHMM, KOTOPbII MOKHO KyIHTb TOJIb-
KO Ha caiiTe mpou3BOIuTeNs (HalpuMep, KaCTOMU3UPOBAHHBIE XOJIOIMIbHUKU
Samsung Bespoke). [Tonp3oBaTento qocTymnmHa nporpamMma mo yTHIU3aIuH, mo-
MoIIb NMPH 0OPMIICHUH 33aKa30B MOCPEICTBOM 4ar-00Ta, KOHCYJIbTALUU C OH-
JaiH-TIPOAABIIOM KPYIVIOCYTOYHO, & TaKXKe MEPCOHAIbHbIE MPEATIOKEHUS IS
BBIFO/IHOM MOKYNKH (HarpuMep, BO3MOKHOCTb KYIIUTh TOBAapbl Samsung M Mo-
JTY4YMTh JAONOJHUTENBHBIE MM A3podioT). Bee 310, 6€3yciioBHO, MOBBIIIAET
JOSTIBHOCTD MOTPEOUTENSI U 3aCTaBJsIeT BBIOpATh CANT NMPOU3BOIUTENS, a HE
MapKeTIUIeHC, Iie O0IBIINHCTBO BBIIETIEPEUUCICHHBIX OMIMI HETOCTYIHBI.

Onnako Ha Tekymed cramuu passutuss D2C moxenu Ouzneca B Poccum
KOMIIaHUSAM-IIPOU3BOAUTENSIM OUEHb BaKHO aKKypaTHO U JICJIMKATHO KOHKYpPH-
poBaTh C COOCTBEHHBIMU KJIMEHTaMM, KAKOBBIMU SIBJISIFOTCS MAPTHEPHI U JTUC-
TPUOBIOTOPBI, U CTAapaThCs U30erarb KOHQIUKTa HHTEPECOB, 0COOEHHO 3TO Kaca-
€TCsI BBICOKOKOHCOJIMIMPOBAHHBIX PBIHKOB, TAKMX KaK PhIHOK MOTPEOUTENBCKOM
AIIEKTPOHHMKH, TJIE JIBA UTPOKa 3aHUMAIOT 6osiee 50 % Bcero peIHKa B JICHbIaX.

Mogens D2C B chepe nmorpedutenbckoil anekTpoHuku B Poccun tpedyer
MIPOIOJHKUTEIEHOTO BPEMEHH [T Pa3BUTHSL, IS 3TOTO HEOOXOIUMBI 3HAYUTEIb-
HBIC MHBECTHIINH, BBICOKHH YPOBEHB SKCIIEPTU3BI, KPOME TOTO, HY)KHO IMTPHYIUTh
MOKynaress o0IaTbes HapSMYIO ¢ TPOM3BOIUTENIEM U COBEPILATh MOKYIKH B
€ro WHTepHeT-MarasuHe. B cBoio oyepenb, KOHPIUKT HHTEPECOB C MapTHEPAMHU
MOXET HEMEJUICHHO NPUBECTH K II0Tepe 3HAYUTEIbHOM yacT OusHeca. [lostomy
B Poccum yacto mpou3BoauTeNb, 1aXKe UMesi COOCTBEHHBIM MHTEPHET-Maras3uH,
BBIHY)KJICH MTOJICTPANBATKCS MTOJ] TPEOOBaHMS KPYITHBIX PUTEHICPOB, HAITPUMED,
yCTaHaBJIMBATh OJIMHAKOBBIE IIEHbI HAa MPOJYKIINIO, CHHXPOHU3UPOBATh IPOMO-
AKTUBHOCTH Ha CBOEM caiiTe C MpOMO-IapTHEpaMH, KOMIIEHCUPYsI pUTeHIepam
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pasHUIly B IIEHE, HE CO3[aBaTh MPEIEICHTOB [ KOH(MIMKTA, Mpeaiaras Kiu-
CHTaM JIy4YlIuC YCJIOBUSA JJISA ITOKYIIKM Ha caire MMPOU3BOAUTCIIA, HECMOTPA HA
TO YTO HEKOTOPBIE MPOU3BOAUTENN YBEPEHBI B KaUeCTBE cBOe mpoaykuuu. Ha-
pUMep, TPOU3BOJUTEIN HE MOTYT MPEIOCTaBUTh KIMEHTaM T'apaHTUIO Ooliee
1 roma (1 rom rapaHTUM MPETYCMOTPEH 3aKOHOMATEIHCTBOM), MMOCKOJIBKY TIpe-
JIOCTABIIEHUE PACIIUPEHHON TapaHTHH CO CTOPOHBI MPOU3BOAUTENS MPUBOIAUT
K KOH(DJIMKTY MHTEPECOB C PUTCHIIEpaMu: TapTHEPHI 3aHHTEPECOBAHBI B TIPO-
Jlake COOCTBEHHBIX TapaHTH U YCIYT JONOJHUTEIBHOTO CEPBUCA, IOITOMY ra-
paHTHUs IPOU3BOTUTENS AOJKHA ObITh MUHUMAJILHOU, CTUMYJIUPYS KIMEHTA Ha
npuoOpeTeHne JOTMOTHUTEIHHOTO CEpBHUCA Ha CTOPOHE pUTEiIepa.

OnbiT 020 (online to offline)

Kak ynomuHanocs Bblllle, Ha Halll B3IV, YKE Ha JAHHOM 3Tarle pa3BUTHS
D2C monenu oueHb BayKHO COOIIOCTH MPUHIIMI OMHUKaHAJIbHOCTH. B 3TOM City-
yae cucrema 020 nmoaxoauT Kak Heb3s gydiie. O20 — 3To cucremMa MapKeTHH-
TOBBIX MHCTPYMEHTOB, KOTOPasl MO3BOJISET NPUBJIEKATh KJIMEHTOB U3 OHJalHA
B opdnaitn. B O20 mozpenu BaKHBIM IIaroM siBiseTcs cOOp U UACHTU(HUKA-
us JaHHBIX 0 motpeburene. COOp NaHHBIX MOXET MPOMCXOIUTh, HAIIPUMED,
Ha caiite wiM B MOOWJIBHOM NPUIOKEHUH BO Bpems peructpauuu. [lomyuns
KOHTaKTHYI0 MH(QOPMaLUIO, KOMIIAHUS HAUMHAET PETYIIPHO B3aUMOAEHCTBO-
BaTh C KJIIMEHTOM dYepe3 PacChUIKH, SMs-COOOIIeHusT Uiu push-yBemnomieHus,
coo0111asi 0 pa3IMYHBIX IPOMO- MJIM LIEHOBBIX MpPeIOKeHUsAX. [ Toro yToOs!
MOHATH, KAKOE KOJIMYECTBO KIMEHTOB YIAJIOCh IIPUBJIEYb, CYIIECTBYIOT TaK Ha-
3pIBaeMble Wi-fi JIOBYIIKH, KOTOPBIE MMO3BOJISIOT OTCIEKHUBATh KOJHMUYECTBO MO-
ceTuTesIell MarasuHa, HACHTUPHUITUPYST MOOMIBHOE YCTPONCTBO. AHAIU3 3TOH
MHGOPMALIMU TTIOMOTAET B JaJIbHEHIIEM CErMEHTUPOBATh ayIUTOPHIO U JIeaTh
OoJiee pesieBaHTHBIE MPEAJIOKEHUSI HA OCHOBAaHUU U3YyUEHHBIX MPEINOYTEHUN U
UHTEPECOB.

Komnanus Lego aktuBHO BHeApsiia onblT O20 a1 TOro, 4TOOBI MOBBICUTH
JOSUTBHOCTB T10JIb30BaTeNIeH, HAIlpUMep, 3allyCTUIa OHJIANH-COOOLIECTBO IS
cBoelt aynuropuu kidult 1 ycuneHHo npoaBuraia SKCKI03UBHbIE 0 dialiH-Me-
pornpusiTUsi, 4TOOBl YKPENUTh CBA3b CO CBOMMM ITOCTOSHHBIMU KJIMEHTaMHU.

Komnanus Samsung 3amycTuiia IpoeKT BUPTYyaJIbHOTO JI0Ma, I7€ T0JIb30Ba-
TEeJb OHJAMH MOI' IIOCETUTh allapTaMEHThl C YCTPOWCTBaMHU Samsung, MOCMO-
TPETh, KaKk ObITOBAsi TEXHUKA BCTPAUBAETCS B MHTEPhEP, UCIBITATh OIBIT B3aH-
MOJICHCTBUS € MPOAYKTaMH uepe3 yMHoe npuinokeHre Smart Things, HacTpouts
yIAOOHBIE CIIEHApUU 1OJ1 ce0sl, KyNUTh JIF000H MOHPAaBUBIIUNCS TOBAp WM BbI-
Opatb o draitH-Mara3uH 175 MOKYIKH.

PaccmorpuM eme 1Ba keica U3BECTHBIX MEXIYHAPOIHBIX KOMIIAHUM, KOTO-
pbie cMoru mocTpouTh 3 dexruBHyr0 D2C Monens pa3BuTus Ou3Heca.

B 2000-e rr. 1ByMsl HEOCIIOPUMBIMH JIMJEPAMU B MHAYCTPUM UIPYyLIEK Ha
peiake CIIA 6 kommanuu Toys”Rus u Lego. [1pu atom Toys”’R”’us nmenn
Oosibliee MPUCYTCTBUE HA PHIHKE B BUJIE OTPOMHBIX Mara3uHOB C HEBEPOSATHBIM
aCCOPTHMMEHTOM WIPYyLIEK, KOTOpbIE 3aBOpakKMBaju JAeTel Bcero Mupa. Lego
JTHOOUIM HE MEHbILIE — BCEM U3BECTHBIE KOHCTPYKTOPHI IPEKPACHO CTUMYJIMPO-
BaJM BooOpaxenue nereil. [Ipu sTom Lego Bcerna omnyana nosabHas KIMEHT-
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ckas 0aza, HeKoTopble 0c000 MpeaHHble (paHaThl naxe ropopuwin: «Lego — 310
HE IPOCTO UTPYIIKA, 3TO 00pa3 KU3HUY.

Ho co BpeMeHeM pbIHOK UrpyIIeK cTayi MeHAThCA. [[0CKONbKY OHITaliH-013-
Hec mpuobperan Bce Oosbliiee 3HaYCHNEe, KOMITAHWU HayaJld poOOBaTh Mpojaa-
BaTh CBOM TOBaphl Yepe3 MHTEPHET, a HE uepe3 TpaaulMoHHbIe od¢iaiiH-Ma-
rasusbl. busnec Toys”R”us u Lego crpouscst B OCHOBHOM 4epe3 TOPTOBIIIO
B PO3HUIIE, IO3TOMY Pa3BUTHE OHJIANH-NIPOJAX U MPHUBIICUEHNE HOBBIX KIMEH-
TOB JIJII 00€MX KOMIAHWH CTaJ0 OYeHb HEIIPOCTOM 3a/1a4eil.

B 2000 r. Toys”R”us moanucanu 3KCKIHO3UBHBINA 10-71€THUH KOHTpaKT
¢ Amazon, 1o CyTH NepeaaB OHJIaH-OM3HEC B uX pyku. Korga kiaueHThI mo-
Celllali CalT toysrus.com, UX aBTOMATHYECKU MEPEHANpaBiIsil Ha CTPaHMILY
Amazon. Amazon 10 KOHTPaKTy MOJY4YHI TapaHTHu B pasmepe S0 miH $ B roj
C JIONOJTHUTEILHON MapKoi B 0OMEeH Ha BeneHue oHyaiH ousHeca Toys R us.
310 ObLIa OCCIIPOUTPHIIIHAS MEXaHUKa — OHJIAHH-TTpoiaxu urpyiek Toys”Rus
JEMOHCTPHUPOBAIN OTINYHbIE pe3ynbTarbl. OqHako B 2003 . Amazon 3amycTui
MIPOJAXKH UIPYILIEK APYTUX MPOU3BOJUTEICH — 3TO CIYUMIIOCH 3a70JIT0 10 Ipe-
KpallleHus JIeUCTBUS IKCKIIIO3MBHOTO KOHTpakTa ¢ Toys”R”us. Toys”R”us mo-
Jlalii B CyJl HA Amazon 1 BBIUTPAJIU €ro, OJHAKO COTPYIHUYECTBO ¢ Amazon Ha
9TOM NPEKPaTHIIOCh. bu3Hec Takux MapkeTmieiicoB, Kak Amazon, CTpOUTCS Ha
TOM, YTO pPa3Hbl€ MOCTABLIMKU PEATU3YIOT CBOM TOBAphI Yepe3 OHJIalH-TIOIIA/I-
Ky. Amazon u Jpyrue oHJIaiH-Mara3uHbl He 3aMHTEPECOBAHbI B TOM, YTOOBI IPO-
JIBUTATh TOJBKO OJHOTO SKCKJIIO3MBHOIO IPO/ABIIA YEPE3 CBOW pecypc — Kaxk-
JIbI TPOM3BOJMTENb IPEAIaracT CBOM yCJIOBHUS M YEM OHHU IIpHUBJIEKAaTelIbHEe
Juis Amazon, TeM BBITOJIHEE COTPYIHUYECTBO JIIsl 00eux cTopoH. Takum oOpa-
30M, okuganus Toys”R”us Ob11r He onpaBaanbl U Toys”Rus mpunuiock pe3ko
MEHSTh CBOIO OHJIalfH-cTpareruto Ha mMonenb D2C, Ho Bpemsi ObIIO YIyILEHO.
Crano oueBugHO, uTo Toys R us HE CMOIIM aJIeKBaTHO CpearupoBaTh Ha U3Me-
HEHHE MOTPEOUTENILCKOTIO TIOBEAECHUS U CIIPOC HA MOKYIKU Yepe3 HHTEPHET: Ha
BebOcaiite Toys”R”us He ObUIO BO3MOXKHOCTEH MEPCOHATU3NPOBAHHBIX PEKOMEH-
Januil 1 ObuIH poOIeMbl ¢ IporeccoM oruiarhl. KilMeHTsl He BUAETH IpeuMy-
IIECTB B UCMOJIb30BAaHUM CaliTa U KOJIMYECTBO MOCETUTEIEH CTAI0O CHUXKATHCS.

ITpu sTom Lego paboTan Haj CBOMM OHJIAMH-MaraspuHoM, C CaMOIo Hadaja
OPUEHTHUPYSCh HA MOTPEOHOCTH KIMEHTCKOM 0a3bl. OHU clieany CBOESH 11eJIeBOM
ayauropuei kareroputo kidults («B3pociibie 1eTi») 1 J00aBUIN OTAEIbHBIHN pa3-
Jelt «B3pociblie». Lego crapanuch yKpenuTh OTHOIIEHUS € TOTPEOUTENSIMH JItO-
OobmMu criocobamu. Hanmpumep, Hawanu npoaBurath KoHenuuto «uaeu Legoy,
KOTJa KJIMEHTHI aKTUBHO MPUHUMAJIN Y4acTHE B pa3padOTKE HOBOTO MPOIYKTA.
Lego mpenocTaBisl MOKYNATeNssM YHUKAJIbHbIM I10JIb30BATEILCKUN OIBIT U
TaKuM 00pa3oM coOupan gaHHble 0 HUX. KoMmaHus Takke akTUBHO BHEApsIa
onbIT O20 (online to offline) 1yist TOro, YTOOB! MOBBICUTH JOSIBHOCTD MOIH30BA-
TeNeil, HampuMep, 3aIlyCTHIIa OHJIaiH-co00IIecTBO A cBoei aynutopuu kidult
Y YCUJICHHO MPOJABHTaNIa SKCKIIO3UBHBIE 0(raliH-MeponpusTrsi, 9To0BI YKpe-
IIUTh CBSA3M CO CBOMMU MOCTOSSHHBIMU KineHTaMHu. Takxke Lego npenocrasisiin
OIIBIT UCTIONB30BaHUA QR-KO/IOB, C MOMOIIBIO KOTOPBIX MOKHO OBLIO MEPEeUTH
Ha WHCTPYKIIMHU NJIs TIoJib30Baresiell u oOydvaronue posuku. [Tomumo mpode-
ro, OHM HCHOJIb30BAJIM TEXHOJOTHIO JIOTIOJIHEHHOTO MpocTpaHcTBa AR, 4TOOBI
00eCTeYnTh NPeABAPUTEIBHBII TPOCMOTP TOTOBOTO MPOIYKTA.
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B koHeyHoM wurore cranmo o4yeBUAHO, yTOo Toys”R”us He cmomium mocrtpo-
UTh COOCTBEHHBI OHJIAfH-Mara3wH H3-3a TEPBOHAYAIBHON 3aBUCHUMOCTH OT
Amazon. B 2013 . koMnaHusi CTOJKHYJIACh C PEIECCHe M IMoTepsuia Oolee
1 mapa $. B 2017 . Toys”R”us nopanu 3asBKy Ha 3alIUTy OT OAaHKPOTCTBA U3-
3a HECIIOCOOHOCTU MOracuTh COOCTBEHHBIE NOJATH. B pesynbrare ymnpapieHue
MarazuHamu B EBpone u Asuu ObU10 mpoaaHo apyrum kommanusm. B 2020 .
openn Toys” R us monHOCTRIO OBLT Tiponian kKommanuu WHP Global.

B 10 ke Bpemsa komnanus Lego 1o ceit IeHb 0CcTaeTcs JINACPOM B UHAYCTPUHU
UTpYLIEK, MOCKOJIBKY UM yIaJIOCh TIIAaTeNbHO Npopadotars D2C mMonenb, a Tak-
xe BHeIpuTh crpareruto O20. HecMoTps Ha maHAEeMHUIO, YUCIIO MOCETUTENEH
OHJIalH-Mara3zuHa Lego yBOMIOCh, a TaK)Ke BBIPOCIIO YHCIIO PO3HUYHBIX Mara-
3uHOB. B koniie 2021 r. komnanus 3apadotana 8 miapa $, uro Ha 27 % Oosnbliie,
YeM B IPEAbIAYILEM TOAY.

NIKE. Jlonroe Bpemst Nike Obln nauaepoM peiHka HO B cepeaune 2010 r.
CEpBhEe3HYI0 KOHKYpEHIMI0 emy crtan mnpeactaBimsith Adidas. B 2015-2016 rr.
Adidas Beipoc Oonee uem Ha 10 % B cpegHem oobeme npoaax. /s cpaBHeHUs
poct nponax Nike ocraHoBwiICcS Ha ypoBHE 5 % 3a ToT ke mepuoa. Nike Bce
00JIBIlIE 0CO3HABAI HEOOXOMMMOCTh M3MEHEeHN 1 nHHoBannii. Kimmenter Nike
TpeOOBaIM YHUKAJIBHOTO M MEPCOHAIM3UPOBAHHOIO OIBITA, HO B TOT MEPHON
Nike nmpomaBan cBou TOBaphl UCKIIOYUTENBHO uepe3 Amazon, Foot Locker u
Macy’s, Mo3ToMy rapaHTHpOBaTh HAEAIBHOE OOCIYKHUBaHHWE uYepe3 IMOCpes-
HUKOB OBUIO Ype3BBIYAHHO CIOXKHO. Yepe3 kakoe-To Bpemsi Nike moHsuu, 4To
JIOJKHBI 3aMKHYTh Ha ce0e TOYKM KOHTAaKTa C KJIMEHTOM, YTOObI NPEeJoCTaB-
JSATH yCIIyTu U cepBuc Hampsmyro. M. Ilapkep, renepanbubiii qupextop Nike
B 2017 r., o0bsiBUs 0 BHeApeHun Triple Double Strategy B kauecTBe HOBOM CTpa-
teruu pocta. Triple Double Strategy («Tpexkparnas ctparerusi»). OcHOBHas
unes «TpexkpaTHON cTpaTeruu» 3ako4aeTcs B TOM, YTO KOMIAHHUS JOJDKHA
COCPEIOTOYUTh CBOM YCHUJIUS Ha JOCTUKEHUU JIByKPAaTHOTO YBEJIUYEHHUS B TPEX
KITIOUEBBIX MOKA3aTessiX. DTO MOXKET OBITh JIByKPAaTHOE YBEJIMYCHUE BBIPYUKH,
MpUOBLUIN, YUCIIA KJIMEHTOB, PRIHOYHOM JOJIM WM JAPYTUX CTPaTErHueckKu Bax-
HBIX METpPHK.

Jlia ycnemHo#n peann3zanuu «TpexkpaTHOW cTpaTrerum» HeoOxonuma oc-
MBICJIEHHAas U KOOPJMHHpPOBaHHas paboTa IO YIYyYIIEHUIO HPOABUIAaeMBbIX
IPOAYKTOB, MO ONTHUMM3AIMH MPOLIECCOB U MaKCUMHU3AIHNH 3()(HEKTUBHOCTH.
OnHa MOXET BKJIIO4aTh B ce0s MHBECTHIIMM B MapKETUHIOBbIE UCCIIEIOBAaHUS U
pa3paboTKH, peKIaMHble KaMIIaHUH, YJIy4lleHHE OINEpPalMOHHBIX IPOLECCOB
u o0yuenue nepconana [10].

Ienb «TpexkpaTHOW cTparerum» COCTOUT B TOM, YTOOBI CO3/aTh 3HAYUMOE
1 3aMETHOE NU3MEHEHHUE B KJIFOUEBBIX MI0KA3aTENsAX KOMIIAHUH, YTO BEAET K YCKO-
PEHHOMY POCTY U JTOCTHXKEHHIO BBICOKHMX pe3yabTaTtoB. YTOOBI 3TOr0 JOCTUYD,
Nike 00bsBUI 00 ykpemeHuu cBoero Ouzneca D2C u mepecTpoust CBOU OTHO-
IICHUS C CYIIECTBYIOUIMMH TUCTPUObIOTOpaMH. B yacTHOCTH, KOMIaHUs CHe-
nana o4eHb cMmenblid mar u B 2019 1. yOpasa BCro CBOIO MPOIYKIIHUIO ¢ Amazon.

Oco3naBas 3HaueHue cOopa uHpopMaMU O CBOMX KiMeHTax, Nike MHOTO
JIeT YCUJIEHHO MHBECTUPOBAJIM B Pa3BUTHE U HMCIIOJIb30BaHUE AaHHbIX. Komna-
HUS U ceifiyac akTUBHO cOOMpPAET pa3MYHble JaHHbIE Yepe3 CBOU MPUIIOKEHHMS,
BKJIIOUasi HHGOPMALIMIO O MOKYIKaX M TPEHUPOBKaX KiIMeHTOB. OmHako cOop
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JaHHBIX — 3TO TOJBKO MEPBBIM IIIar, MOTOMY KOMIIAHUSI COCPENOTOYMIACH HA
JTarne JajdbHENIIero ux ucnonb3oBanus. Nike pacmupser cBom BO3MOXXHOCTH,
npuobperas komrnanuu, Takue kak Zodiac u CELECT, cnenuanu3upyrommecs
Ha aHaJIW3€ MPEANOUTEHUIN KIMEHTOB U ITOBEACHYECKUX MOJEIIAX, a TAKXKE IPO-
rHO3MpOBaHuM U yrpasineHuu. Kpome toro, Nike mpeiaraetr cBouM KIHEHTaM
HOBBII OMBIT ¢ ToMoIIbi0 Mofenu O20. OHa Mo3BoIsIeT KIueHTaM 0e3 mpodiem
MEPEKITIOUaThCs MEXKY OHJIAH- 1 0 QrIaifH-pUTEiIOM, YTOOBI TIOTYYUTH OIBIT
HCIIONIB30BaHUsI MPOAYKTOB U yciyr Nike B 1000M MecTe U B JIFOOOE BpeMmsi.
Hanpumep, KJIIMEHTHI MOTYT 3apaHee 3aKka3aTh TOBaphl uepes npuioxenue Nike,
a Mo nNpuOBITUY B Mara3uH cpasy ke MPUMEPUTh UX B pa3JeBaJIKe.

Taxoke Nike co3maer mpoAyKThI M MpeiaraeT YCIyTH, TOCTYITHBIE TOJIBKO
yepe3 kaHaiabl D2C, 4ToObl MOJUEPKHYTh UX YHHKaJIbHOCTh. Hanpumep, yepes
npunoxeHrne SNKRS Nike BbIlTyckaeT orpaHMYEHHBIE KOJIJIEKIIMH KPOCCOBOK
U1 0000 MpeJaHHbIX MOKIOHHUKOB. OUH U3 IPUMEPOB — OrpaHUYCHHAS Ce-
pusi, BBIMYLICHHAs! JAJI1 JOMUHHUKAHCKUX KJIMEHTOB, KOTOpasi Obu1a pa3paboTaHa
B I[BETaX HAIIMOHAIBHOTO (yiara u ObLIa BHICOKO OLIEHEHA.

Nike Takxe cTpeMHTCS MONIEPKUBATh NMPABUIBHOE BOCHIpHUATHE OpeHa
yepe3 kaHaibl D2C. OcHOBHOE COOOIIEHHE, KOTOPOE MPOJIBUTAeT KOMIIAHUS B
KaueCTBE MUCCHUH 3BYYUT TaK: «BJIOXHOBIATH U pazpabaTbiBaTh HOBBIE TEXHO-
JIOTUU JJIsl KaX/I0r0 CIOPTCMEHa B Mupe». Bce MoOMIIbHBIE TPOAYKTHI U cep-
BUC B oduaiiH-Mara3uHax COOTBETCTBYIOT 3asBICHHOW MHCCHUHU, Mpeasaras
CBOUM TIOKYTIaTeNsIM YHHUKAJIbHBIA KIMEHTCKUH omnblT. Hampumep, Nike oxun
W3 TEPBBIX BBEJ TEXHOJOTHIO JIOMOJHEHHON peanbHOCTH (AR), mo3Bosstomeit
MOKyHareiIsiM YBUACTh 00yBb, HEIOCTYIHYIO B oddmaiiH-marazunax. Kpome
TOTO, C IOMOILIBIO MPHUIIOKEHUS KJIMEeHThI Nike MOTyT OTCKaHHPOBaTh CBOM HOTH
B 3D Qopmare u anroput™m MOpemsIOKUT KPOCCOBKH, HICAIBHO MOIXOJSIINE
uMeHHO uM. Takum oOpaszom, Nike MOCTOSSHHO pa3BUBAETCS U MpearaeT H-
HOBAIMOHHBIC pa3pabOTKU, COBEPIIICHCTBYSI CBOM KIIMEHTCKUM OMBIT. B pe3yib-
Tare 0a3a 3aperMCTPUPOBAHHBIX TOJIb30BaTesel B npuwioxkenun Nike Ha maH-
HBI MOMEHT cOocCTaBisAeT 0KoJ0 300 MITH YesloBeK.
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ITocne Toro kak Nike cokycupopamucy Ha D2C moznenu B 2017 1., ux ax-
LMY BBIPOCIIM MOYTH B 3 pasa 3a 6 JIeT, a J0X0J KOMIaHUH yBeIUUYMiIcs Oosee
geMm Ha 40 % ¢ 32,4 no 46,7 mupn $. Kpome toro, nons Beipyuku Nike ot 6u3-
Heca D2C, cocrasiasmiag B 2016 1. 24 % ot oOmero goxona, nocturia 42 %
B 2022 r. IIpu »tom Nike He MIAHUPYIOT OCTAHABIMBATHCSA: KOMITAHUS 3asiBU-
na, yTo OyJeT akThBHee pa3BuBarh cBoil D2C OM3HEC M IUIAaHUPYET YBEIUYUTh
nouto miponaxk yepe3 D2C kanan 1o 60 % k 2025 1o

3akJaoueHmne

B 3akmouenne xodercs oTMeTuTh, 9T0 D2C Mozpens Ou3Heca mpejaract
KOMITaHUSIM YHUKAIbHBIE BO3SMOXKHOCTH /17151 Ooniee 3¢ (heKTUBHOTO pa3ButTus 6e3
y4gacTusi nmocpeaHukoB. OQHUM W3 TJIaBHBIX MPEUMYIIECTB SBISETCS BO3MOX-
HOCTH TPSIMOTO B3aUMOJICHCTBHS ¢ KOHEYHBIM MOTPEOUTETIEM, YCTAHOBICHHE
JOJITOCPOYHBIX OTHOIIEHUH, POCT JOSUIBHOCTU | JI00BU K Openny. Kommnanus-
MPOM3BOIUTENb MOXKET HANPSIMYI0 KOHTPOJIMPOBATH OMBIT B3aWMOICUCTBUS
C KJIMEHTOM OT Hayajia JI0 KOHIIA, UCIOJIb3Ysl PA3IMUYHbIE MAPKETUHTOBBIE TE€X-
HOJIOTUH, TOJIJICPKUBAs MPABUIBHBIA UMUK U BOCTIpUSATUE OpeH[ia, BIUsS HA
MPOJIAKU M KOHEYHOE 00CITyKUBaHUE.

Eme ogHuM BaskHBIM IIPEUMYILECTBOM UCIoNIb3oBaHust D2C monenu sBiis-
€TCsl CHUYKEHUE PACXOJ0B Ha OIEepaluy ¢ NOCPEIHUKAMHU U ONITUMH3ALUs JIOTU-
CTUYECKHX 3aTpaT, YTO MOJIOKHUTEIIHHO BIUAET HA KOHEUHOE, 00Jiee BHITOTHOE
JUIs ToTpeduTens GOpMUPOBAHUE IICHBI TIPOTYKTA.

be3ycioBHO, 10 cUX MTOp CYIIECTBYET AOBOJIBHO MHOIO CIOKHOCTEH JJIs TIO-
CTpoeHUs uacaIbHON U BhicOKOd(DdekTrBHON D2C Momenn — 3TO U JIOTUCTH-
YECKHE TPYAHOCTH, CBA3AHHBIE C TEM, YTO KOMIIAHUU-TIPOU3BOAUTEINN JTOJKHBI
rapaHTUPOBaTh KJIIMEHTaM CBOEBPEMEHHYIO TIOCTaBKy 0e3 nepe0oeB 1 3a/1epikeK,
MPEOCTABIISISI TAKUM 00pa30oM BBICOKHM YPOBEHBb OOCTY>KUBAHMUSL.

Kpome Toro, He0OXOAMMEBI JOBOJIBHO CYIIECTBEHHbIE MHBECTUIIMHN B MapKe-
TUHT ¥ QHAJIUTUKY COOMpaeMbIX AAHHBIX, YTOOBI MPUBJIEYb OOJbIIEE KOIHUYE-
CTBO KJIMEHTOB Ha CalT mpousBoauTess. Heobxomumo mocTosHHO paboTarsk Hal
Ka4eCTBOM KOHTEHTa U pa3pabdaThiBaTh YHUKAJIbHBIC IPEUIOKEHUS ISl IPUBIIe-
YEHUS U yAep>KaHUs ayTUTOPHUH.

Kpome Toro, Henb3s GOKYCHPOBATHCS TOJIBKO HA OHJIAMH B3aUMOJICHCTBUH,
a MaKCHMaJIbHO HCIIOJIb30BaTh CXeMYy OMHHUKaHAJIbHOCTH, B OCOOEHHOCTH 00e-
CIIEYHUTHh TOTPEOUTETSIM BO3MOXKHOCTH MOJIYYUTh OMBIT (DU3NYECKOTO B3au-
MOJIEHCTBUSL ¢ TIpoaykToM B oddmaitHe. OueBUIHO, YTO OTHOIICHHUS MEXKIY
puteitnepamu 1 6peHaamMu, ucnonb3yommumMu D2C Moenb, sIBISIOTCS B3aUMO-
BBITOAHBIMUA. KOMMaHWu, BHEAPSIONINE CTPATETHIO MPSIMOTO B3aWMOJICUCTBUS
¢ moTpeduTeneM, NPUIUIA K MOHUMAHUIO, YTO KpailHe Ba)KHO MPEIOCTABIIATH
LIEHHOE, NePCOHATIN3UPOBAHHOE MPEAJIOKEHHUE Ul CBOMX MOKYIaTeNIel, BBIXO-
JISIIEEe TOJBKO 32 PAMKH TPAH3AKIIMU U TIOKYTIKH, HEOOXOIMMO TaKXKe 3aBOCBBI-
BaTh JIOJTOCPOYHYIO JIOSUIBHOCTh ayJIUTOPUU K CBOEMY OpeH]y, TOrJa Kak Tpa-
JTUIIMOHHBIE PUTEHIIEPHI KpailHe 3aMHTEPECOBAHbI B TOM, YTOOBI OCBEKUTH CBOM
ACCOPTUMEHT U MPEIIOKUTh CBOUM KJIMEHTAM YTO-TO HOBOE M HECTAHJAAPTHOE,
TaKiM 00pa3oM yBEIHUYUB TPaPUK U MOCEIAEMOCTb.

200 VESTNIK NSUEM. 2024. No. 2



OAKTDBI, OLIEHKU, ITEPCITEKTHUBbBI

Ho HECMOTPA Ha BbIIICTICPCUUCIICHHBIC CIIOXKHOCTH, Y D2C MOACIIN OIpoOM-

HBIM MOTEHIMAaN JUIsl POCTa W MPU TPAMOTHOM CTPAaTErMYE€CKOM pa3BUTHUU Y
KOMIIAaHUH, PEATU3YIONUINX 3Ty OM3HEC-MOJIEIb, €CTh OOJIBIINE KOHKYPEHTHBIC
MPEUMYIIECTBA — OHU MOT'YT KaK KOHTPOJIUPOBATH KJIMEHTCKUH OIBIT B3aUMO-
NEHCTBUS C MPOIYKTOM, TaK U MPU HEOOXOAUMOCTH OBICTPEE aJanTUPOBATHCS K
JT0OBIM BHEIIHUM H3MEHEHUSIM.

10.
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