FACTS, APPRAISALS, PERSPECTIVES

Bectauxk HI'YOV. 2025. Ne 2. C. 132-145
Vestnik NSUEM. 2025. No. 2. P. 132-145

Hayunas cratbs
YK 339.1
DOI: 10.34020/2073-6495-2025-2-132-145

OCOBEHHOCTH PA3BUTHS DJJEKTPOHHOM TOPTOBJIA
B POCCHUMU: B2C U B2B

CtpedkoBa Jlunus HukosiaeBHa

Cubupckuii ynusepcumem nompeodumenbCckoli Koonepayuu

streln@sibupk.onmicrosoft.com

AnHoTauus. B mocnennue roasl HaOdIrOgaeTcs yCTOMYUBBIA TpeHI Ha LU(pPOBU3a-
LU0 PO3HUYHON M ONTOBOM TOPropiu. B crarbe paccCMOTPEHO COBPEMEHHOE COCTOSHUE
AIEKTPOHHOM PO3HUYHOM ToproBiu Poccuu, mpuBeaeHb OCHOBHBIE MTOKA3aTENH, XapaKTe-
pU3yOIINe TeKYIIMA YPOBEHb M TWHAMHKY OHJIAHH-TTponax. OnpeeeHbl KIII0YeBbIe dJie-
MEHTBI HHTepHET-TOProBiu Poccum, a Takoke (hakTophl, BAUSIOIIME HA PHIHOK POSHUYHOIO
oHnaiH-umMmnopra. ONMMcaHo TEKyIllee COCTOSHUE U MepCreKTUBHI pa3Butus peinka FMCG
B Poccuu, B TOM umncIie pucKd, OCHOBHBIE CTPATETHH, ITOBENIEHHE MoKynarenei. Takxke pac-
CMOTPCHBI OCHOBHBIC MHPOBBIC TCHJACHLUH Pa3BUTUS AICKTPOHHOH KOMMepLuu chepbl
B2B 1 0cobeHHOCTH ONTOBOH OHIIAHH-TOProBiIH B Poccum.
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Abstract. In recent years, there has been a steady trend towards digitalization of re-
tail and wholesale trade. The article discusses the current state of online retail in Russia,
provides the main indicators characterizing the current level and dynamics of online sales.
Key elements of online commerce in Russia and factors affecting the online retail import
have been identified. Describes the current state and development prospects of the FMCG
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market in Russia, including risks, main strategies, and customer behavior. The main global
trends in the development of the B2B e-commerce and the features of wholesale online
trading in Russia are also considered.
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Beenenune

[Toxynku OHNaMH yXe MaBHO CTalu OOBIIEHHOCTHIO, 3TO MOATBEPIKIALT-
Csl TeM, 4TO 00bEeM WHTEPHET-TOPTOBIHU MPOJOIKACT PACTH KaK B MUpPE, TaK U
B Poccuu. Jlugepamu onnaiiH-nipogax no-npexkHemy octatorcs Kurait u CILA.
KitoueBsiMu urpokamu B chepe MHTEPHET-TOPTOBIU SBISIOTCS Benmnkobputa-
nus, Anonus, FOxuas Kopes, Unaus, I'epmanus. Hecmotps Ha TO, 4TO B pei-
THUHTE CTpaH MO 00beMy PO3HUYHOI ANMEeKTPOHHON ToproBnu Poccus 3aHmmaer
9-e MecTo, OHa BCE TaKXkKe JAEMOHCTPUPYET CaMblil BBICOKHI TEMII pocTa OH-
JaH-npoaax [1].

O6mwem poiaka 3a 2023 1. yBenuumics Ha 48 % u coctaBuin 7,9 TpiH pyo., 4TO
00yCIIOBJICHO CYIIECTBCHHBIM YBEIMYECHHUEM YHCIIA 3aKa30B MPU HEOOIBIIIOM
CHIDKEHUU pa3Mmepa cpenHero yeka (tadm. 1). Kpymnele yHuBepcanabHbIe Map-
KETIUICHCH 00eCTIeYnBaIOT 0oJiee MOJIOBUHBI BCEH PO3HUYHON HHTEPHET-TOP-
TOBJIM M MPOAOIIKAIOT IEMOHCTPUPOBATh YCTOMUMBBIN poCT. Bemymumu 31ech
octarorcs Wildberries, Ozon, AAnnexc Mapker u Meramapket. B 2023 r. Briep-
BBI€ B JICCSITKY MUPOBBIX JIUJICPOB BOIILJIM CPa3y JIBa KPYITHEUIITUX YHUBEPCATb-
HBIX poccuiickux Mapkermieiica — Wildberries u Ozon. Bce Buabl 1ocTaBKH
MPOJYKTOB MUTAHUS U3 PECTOPAHOB U CHEIUATN3NPOBAHHBIX HHTEPHET-Marazu-
HOB WMJIU CITy’KO JOCTaBKH, oOpasytonie poiHOK e(Grocery, TaKkkKe MOKa3bIBaloT
3HAYUTEIbHBIA POCT IPOAAXK. ANTEUHBIN OHJIAlH-KaHall cocTaBiseT 17 % or
BCETO KOMMEPUECKOTO PhIHKA (PapMalleBTHUECKUX CPEJCTB U UMEET TCHACHITHIO
K YBEJIMYEHUIO OHJIaitH-3aKa30B [1].

Tabnuya 1
OcHOBHBIE IOKA3aTeJIH J1eKTPOHHOI Toprosau Poccun 3a 2023 r.
Key indicators of e-commerce in Russia for 2023

O0beM pbIHKa Uucno 3aka3oB Cpennuii uek
Buji MHTEpHET-PBIHKA Temn Temn Temn
2023 . pocta, | 2023 1. pocra, | 2023 r. | pocra,
% % %
Omnuaitn B2C 7,9 TpiH pyo 48 | 515mapn| 80 |1520py6.| —18

Kpymasie yauBepcanbabie | 4,4 TpiH pyo. 92 | 4,03mmpn | 103 | 1090 py6.| -6
MapKETILIEHCHI

eGrocery 809 muipn py6. | 43 607 vt 48 1410 py6. 5
PoiHOK MHTEpHET-anTEK 296 mipa pyo. 14 198 mun 19 1500 py6. | -5

Hcrounuk: Tabmn. 1 1 2 cocTaBlicHbl aBTOPOM Ha OCHOBE JiaHHbIX Data Insight [1].
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IIponukHOBeHHe uHTepHeTa B Poccum nocruraer 83 % M oxBaThIBaeT
101,4 mnH yenmoBek. Jlosig 3JIEKTPOHHOW TOPTOBJIM MPOAOJKAET PACTH:
B 2023 1. 19 % ot Bcero pslHKa po3HUUYHON TOProBiau U 37 % OT phIHKA He-
IIPOJOBOJICTBEHHOTO puteina. Poccusne B cpenHeM Toiabko 4 % BpeMeHH
OT BCEX OHJIAMH-AKTUBHOCTEM MOCBAIIAIOT AEKTPOHHON KOMMEPIIUHU, OJHAKO
CpPEAHECYTOUHBI OXBAT HACEJICHUS BECbMa CYLIECTBEHHBIN: KaXIbli TPETUH
MIOCEIAET MAPKETIIEHChI, KaXABIA ISATBIA — CAUTBHI 110 MPOJAXKE TEXHUKU H
ANIEKTPOHUKHU, KaXKJIbIi JECATHIN MOKYNaeT WK BbIOMpAaeT NPOAYKTHI MUTAHUS
yepes UHTepHeT. [lonmynsapHbIMU OCTAIOTCS U KiIacCH(aiiibl, B IEPBYIO OYepe/ib,
Avito [1].

Uwucno 3aka3oB pacTeT ¢ OTPOMHOM CKOPOCTHIO, 00BEMBI MPOJIaXK B JACHEXK-
HOM BBIPa)K€HHH CTAOWJIbHBI B CBOCH MOJIOKUTEIBHON TUHAMUKE KaK B pyOIsx,
Tak 1 B Jgojutapax (tabm. 2). XoTs clieyeT OTMETUTh, YTO BEJIMYMHA CPEITHETO
yeka cHkaetcs: B 2016 1. 4600 py0., a B 2023 1. Bcero 1520 pyo.

Tabruya 2
Jdunamuka onJaiiH-npoga:xk B Poccun 3a 20122023 rr.

Dynamics of online sales in Russia for 2012-2023

Konuuectso .

fou |, | At 0% s, | e o | Cpennerononr
MJIH LIT. ? ’ ’

2012 114 28 320 10,3 31,07
2013 142 25 420 13,2 31,85
2014 166 17 560 14,6 38,47
2015 178 7 710 11,6 61,29
2016 215 21 900 13,4 67,19
2017 258 20 1060 18,2 58,30
2018 330 28 1280 20,4 62,69
2019 465 41 1590 24,6 64,66
2020 830 78 2620 36,3 72,12
2021 1700 105 3910 53,1 73,68
2022 2860 68 5300 77,4 68,49
2023 5150 80 7860 92,3 85,16

Yro kxacaercs mporHo3a Ha ONvKallue MATh JIET, TO OH BEChbMa ONTHMHU-
ctuuHbli. [Ipeanonaraercs, 4To 00bEMbI OHIAMH-TOPrOBIM OYyIyT MPOAOIIKATH
YBEJIMUYMBATBCS, HO YK€ HE TaK OBICTPO, KaK paHplie, T.e. Oyner HabIronaTbest
CHIDKEHHE TeMITOB pocTa. OTYacTH 3TO CBA3aHO C TEM, YTO MOTEHIIMAN JUIS pac-
IIMPEHUS PhIHKA PO3HHMYHOM 3JIEKTPOHHOM TOPTOBIH YK€ B JOCTAaTOYHOU Mepe
WCTIONIB30BaH; ClieAyeT 0ojiee aKTWBHO Pa3BHBaTh PErHMOHAIBHYIO TOPTOBIIIO.
C napyroii CTOPOHBI, U3MEHEHHE OJIaroCOCTOSIHUS MOTPEOUTENeH, X MOKyTa-
TENLCKUX MPHUBBIYEK, COBPEMEHHBIE COIIMAIbHO-IKOHOMUYECKHE YCIOBHUS CIIO-
COOCTBYIOT CHIDKCHHIO 00OBEMOB MOTPEOIeHHs, TpaHC(HOPMALIUU KaHAIOB TIPO-
JIa’K ¥ CTPYKTYPBI aCCOPTUMEHTA TOBAPOB.
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Po3Hnuynas OHJIAHH-TOPIOBJISA

[IpakTHyeckn HEOThEMIIEMBIMU dJIEMEHTAMH COBPEMEHHOM OHJIAiH-TOPTOB-
1M, 00ecTeunBarOIIMMU €l KOHKYPEHTHBIE TPEUMYIIECTBA U MEPCIEKTUBBI pa3-
BUTHUS, MO>KHO Ha3BaTh CIEAYIOIINE: IEPCOHAIIN3UPOBAHHASI OMHUKAHAJIBHOCTb,
YKUBasi, SMOIIMOHATIbHAS peKIama, SKCIPEeCcC-I0CTaBKa, TMOKNE MOJEIH OIJIaThI,
OT3bIBbI HAa MAapKeTILIEHCaX, MPOJIBUKEHUE B COLIUANIBHBIX CETSIX C y4aCTHEM HH-
¢IroeHcepoB, MPeIOKEHNE YKOTOBApOB [2].

OcoOblif uHTEpEC Ui aHANIM3a MPEICTABISET POSHUYHBIN OHJIaWH-UMIIOPT,
WA KpoccOOopiepHast TOProBIIs. 3a MOCIeHIE TPU Toja YHCI0 KpoccOopuep-
HBIX 3aKa30B CHU3MJIOCh. B KauyecTBE OCHOBHBIX aCIEKTOB TAKOI'O TOPMOXKEHHUS
oHJIaltH-uMIopTa B Poccuio Ha30BeM HEKOTOpbIE MPUYHHEI (puC. 1):

1. ITpoun3somien nepeTok nNoTpedUTeNel ¢ KUTaHCKUX OHJIAWH-IUIONIAIOK HA
POCCHUICKHE MAPKETIUIEHCHI.

2. Bo3uukim npo6aemMbl ¢ OCYIIECTBICHUEM TUTaTEXKEH.

3. Ilpexparunucey paboThbl C pUTEHIEpaMU U3 «HEAPYKECTBEHHBIX» CTpaH,
YTO MPUBENO K MHTeHCU(UKaUU Toproiu ¢ Kutaewm.

4. I3meHm1ach CTPyKTypa 3aKa3a B CTOpOHY TOBapOB 0oJyiee HU3KOM 1IEHOBOM
Kareropuu [3].

Cpenu dakTopoB, 00ecTeUHBAIOIINX BOCCTAHOBICHUE U Pa3BUTHE POCCHUI-
CKOTO OHJIAH-MMIIOPTa, MOXKHO BBIIEIUTH (puc. 1):

1. Poct meiindopBapaepoB v pO3SHUIHOTO «ITApaIUICTHHOTO OHJIAHH-UMITOPTA.

2. Pa3Butne meiindopBapaepoB ¢ BUTPUHOU U 06€3 BUTPUHBI.

3. BoccTanoBnenue pexinaMHOM U oructudyeckoil aktuBHocTH AliExpress
Russia.

4. Pa3pylieHre NpUBbIYHBIX JIOTUCTUYECKUX MApUIPYyTOB U, KaK CJIEJICTBUE,
POCT COOTBETCTBYIOIIUX U3IEPKEK [3].

OnHUM U3 BO3MOXHBIX U IEPCIEKTUBHBIX DPELIECHUH, CBA3aHHBIX C OCY-
IIECTBICHUEM PO3HUYHOTO OHJIAMH-UMIIOPTA, SIBISIETCS KpoccOopaepHas mod-
Ka, KOTOpasi CHOCOOHA BOCTIOIHUTH JIE(DUITUT HEJTOCTYITHBIX HA MECTHOM PBIHKE

DaKTOPHI TOPMOKEHHSI PHIHKA
PO3HMYHOI0 OHJIAI{H-UMIIOPTa
B Poccuro

DaKTOpPHI POCTA PHIHKA
PO3HHYHOIO OHJIAIH-UMIIOPTA
B Poccuro

3amelieHHe Npojax KpoccOOPAEPHBIX
IUTOIIAOK IIPOAAKaMH POCCHHCKIX
MapKeTIUIEHCOB

CaHKHHH Ha INPOBEACHUEC IJIaTeKEH
" JIOTUCTUKY

IIpexpamenue nocraBku B Poccuro
OHJIalH-puUTeiepaMu
U3 «HEAPYKECTBEHHBIX» CTPaH

TocynapcTBeHHOE peryiInpoBaHue
OHJIAaH-UMITOpTa

Jedurmt ToBapoB 1 yxon OpeHI0B
u3 Poccun

3alHTEPECOBAaHHOCTH JIOTHCTOB

B CO3JIaHMH U PA3BUTHH CBOMX
MeihopBapAEpOB ¢ BUTPUHON

BosBpartienue akTHBHOCTH
AliExpress Russia B Poccun

Poct H3EPIKEK HA LETIOYKU ITOCTAaBOK
JUIsL pOCCHﬁCKHX HUHTEPHET-MarasmHoB

Puc. 1. ®aktopsl, BIUSIONIAE HA PRIHOK POZHUYHOTO OHJIaH-umMmnopTa B Poccuro [3]

Factors affecting the retail online import market in Russia [3]
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TOBApOB, MPEVIOKUTD «yIIeamme» u3 Poccun OpeHpl, B TOM Yucie mo osee
MIPUEMJIEMBIM LIEHAM, a TAaKXKe 3a CUET MPeI0KEeHUs 3apyOeKHbIX TOBAPOB yBe-
JUYUTH ACCOPTUMEHT U 00BEM MPOAAXK Ha MATEPUHCKON OHJIAWH- margopme.

HecMoTps Ha CHOXKHBIIYIOCS CUTYallMIO, TOTPEOUTENN HE YTPAYUBAIOT WH-
Tepec K 3apyOeHbIM MOKYIIKaM, 4TO CBSI3aHO ¢ OoJiee HU3KMMHM LIEHAMU, IIU-
POKHM acCOPTUMEHTOM, O0Jiee BEICOKMM Ka4yeCTBOM TOBAPOB, a TAKXKE C MOJIO-
KUTEIBHBIM ONBITOM MOAOOHOTO poja MoKymnok. Hamo ckaszars, 4To cpenHuii
YeK TPaHCI'PAHUYHBIX MOKYNOK HE TaK YK BBICOK, B OOJIBIIMHCTBE CIy4YaeB
(66 %) on cocrasmnsger 10 5000 py6. B kauecTBe 0CHOBHBIX (pakTOpoB BbIOOpA
TOBapa OHJIANH-IJIOMAAKU MOTPEOUTENN OTMEUAIOT BBHITOIHYIO IIEHY, HAJINYHE
¢doTo- M BHIEOTOBApA OT MOKYIIATEJeH, BRICOKOE KauecTBO ToBapa. JlocTtarouno
BaXHBIM SIBJISIETCSI HEIOpOTasi U ObICTpast 10CTaBKa B TpeOyeMblid pervoH, -
POKUIl aCCOPTUMEHT U KeNaTeJIbHO HaJM4Me PYCCKOrO fA3bIKa Ha 3apyO0eKHOM
caiire [3].

Takum 06pazom, MOKHO 3aKITIOYHUTh, YTO PHIHOK OHJIAWH-TOPTOBIU OBICTPO
aIalITUPOBAJICS K HOBBIM YCIIOBUSIM U BHEIIHUM (DaKTOpaM, yBEIMYUIACH J10JIS
OTEUYECTBEHHBIX TOBAPOB, NOSABUIIMCH HOBbIE TOPrOBbIE MAapKH, PACILIMPUIIN CBOE
MPUCYTCTBUE OTEUECTBEHHBIE MPOU3BOAUTEIM, MPOAOHKAET aKTUBHO MpPUMeE-
HSTBhCSA UCKYCCTBEHHBI MHTEIUIEKT. B paMKax oCTpOil KOHKYPEHIIMU PUTEMIIEPbI
BBIHYK/ICHBI OTIEPAaTUBHO pearupoBaTh Ha MPOUCXOAAIINE U3MEHEHUS, UCIIOIIb-
3ysl pa3Hble CIIOCOOBI, YTOOBI MPUBJIEYh BHUMAHUE TOTPEOUTENeH, CTPEMSIIINX-
Csl K 5KOHOMUU B YCJIOBUSAX BBICOKON MH(IISALMU U Bce Oosee paliMoHaIbHO MOA-
XOJSILIMX K COBEPILLIEHUIO TOKYIIOK.

[IpoBeneHHbBIN aHaTN3 MMOKA3all, YTO HHTEPHET-TOProsis B Poccun nmpomnon-
KAeT CTPEMMTEIbHO DPAa3BUBATHCS, HECMOTPS Ha OOLIYI0 HEOMNPEAEIEHHOCTb
COLIMAJIbHO-9KOHOMMYECKOM CHUTyallli, HE MO3BOJIAIONLYIO OCYIIECTBIATH A0J-
TOCPOYHOE TUIAHWPOBAHUE M TMPOSBISATH MHBECTHIIMOHHYIO aKTHMBHOCTH. Pu-
TEUJIEpbl HapalIMBAIOT 00bEMBI MPOJAK, AUBEPCUPUIIUPYIOT KaHaJbl COBITA,
ONTUMU3UPYIOT aCCOPTUMEHT, NBITAIOTCS YIEPKUBAThH LIEHBI 32 CUET CHUKECHUS
JIOTUCTUYECKUX H3AEPIKEK, YCUIUBAIOT MPOABIKEHUE B COLUAIBHBIX CETSIX U
MECCEHIKepax.

Prinok FMCG

CoBpeMEHHOE COCTOSTHUE 3KOHOMUKM Poccum xapakTepusyeTcsi BBICOKUM
POCTOM YPOBHS HH(IISALMH, YTO BBIHY)KJIaeT NOTpeOUTENeH paloHaibHee Moj-
XOIUTH K CBOMM IIOKYIIKaM, a pHTGﬁJ’ICpOB AKTUBHCC ITPUMCHATH pa3HOO6p33HBIe
MNPUCMBbI NIPUBJICHYCHNA BHUMAHHA B YCJIOBUAX OGOCTpI/IBIHefICSI KOHKYPCHIIUU
13-3a CTPEMJICHUS MOKYTaTeNlel COKpaTUTh pacxo/bl. [1aBHas cTpaTerust sKo-
HOMMH COCTOHUT B TOM, YTO MOTPEOUTENN ONTUMHU3UPYIOT CBOM OIOMKET MyTeM
NEPCKIIIOYCHNA Ha Mara3suHbl C 0osiee HU3KUMU OCHaMH, Yalie pearupyrorT Ha
pa3nuYHbIC IPOMOAKIIUH U CKUKH, a TAKXKE OIPaHUYUBAIOTCS MOKYTIKOH TOJIBKO
camoro Heobxoaumoro [4].

3a nocCjacaAHuE JBa roga U3MCHHIIOCH HOTpCGI/ITCHLCKOG MMOBCACHUC, ITPOU-
3011J1a TpaHC(OPMALIUS KaHAJIOB MIPOJAXK M CTPYKTYphl ACCOPTUMEHTA TOBApOB
MOBCEIHEBHOTO crpoca. HecMmoTpst Ha umeronytocst TypOyJI€HTHOCTh MOJIUTH-
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B2023r.
peainbHBbIi cripoc
0CTaBaJICS KITFOYEBBIM
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>

— Homunansueiii poct peiika FMCG B Bxnaa undusiiun [ Bxuaz peasnibHOro cripoca

Puc. 2. lunamuxa cripoca Ha peiike FMCG [5]
Dynamics of demand in the FMCG market [5]

YECKUX U SKOHOMHUYECKHUX mporeccoB, otMedaercs poct FMCG-peinka (puc. 2),
OCHOBHBIMH (paKTOpaMH KOTOPOIO CTaJIU:

1) O6bicTpas aganTanys K HOBBIM YCJIOBUSM U BHEIIHUM (hakTopam,

2) «MUMHKpPHSI» U UCTOJIb30BAHUE CUJIbI TIOXOKUX OpPEHJIOB,

3) pa3BuUTHE MEPCIEKTUBHBIX HUILI B CHUYKAIOIINUXCS KATETOPUSX,

4) nokanuzanus U yCUJICHHE HOBBIX OPEHIOB U3 IPYTHX CTpaH [5].

Bomnpeku omnpeneneHHpIM 00CTOSATEIBCTBAM, CIIOCOOHBIM OKa3aTh HETATHB-
HOE BIIUSHUE HA PUTEW, B 1IeJIOM HAOMIONAIOTCS TO3UTHBHBIC TPEH/IBI B Pa3BU-
tun FMCG-pbinka:

1. Pa3BuTne npeMuanbHbIX COOCTBEHHBIX TOProBbix Mapok (CTM). Panee
CTM pa3zBuUBaIUCH MPEUMYIIECTBEHHO B HU3KOM IIEHOBOM CEIMEHTE, OJIHAKO
CETOHS UX J0JS B CPETHEM U BRICOKOM IIEHOBBIX CETMEHTAX 3aMETHO YBEJIMYH-
J1ach, 0COOEHHO ATO KacaeTcsl TAKUX TOBAPHBIX IPYMII, KaK KOJIOACHbBIE U3AEus,
MSTKHE CBIPBI, 3aMOPOKEHHBIE (DPYKTHI M OBOIIIH.

2. YBenu4eHue J0JIM OTEYECTBEHHBIX TOBApOB. YHCIIO OTpeOUTENEH, OT-
JAIOIINX MPEANOUYTEHUE TOBAPAM OTEUECTBEHHOIO IPOU3BOJICTBA, TOCTOSSHHO
pacTer.

3. Pa3zButue xapa-auckayHtepoB. OHM CTAaOUIBHO YBEIUYUBAIOT CBOIO JI0JTIO
Ha pPBIHKE, IEMOHCTPUPYS BBICOKUE TEMIIBI POCTA.

4. PacimmpeHne acCOpTUMEHTa. ITO MPOU3O0IILIO B OCHOBHOM Orarojaps 1mo-
SIBJICHHIO HOBBIX TOPIOBBIX MapOK B KaTETOPUAX: KOHAUTEPCKHUE U3/CIIUs, aJIKO-
roJib, MOJIOYHAS POYKIUS, YXOJI 32 TEJIOM, XOJIO/IHbIE HAITUTKH.

5. YcuseHue ponu JOKadbHBIX UTPOKOB. Tak Kak HEKOTOpbIe HHOCTPAHHBIE
KOMITAaHUU YIUIM C POCCUMCKOIO PBIHKA, TO 3TO IMO3BOJIUJIO PACIIUPUTH CBOE
MIPUCYTCTBUE OTEUECTBEHHBIM MPOU3BOTUTEIISIM.

6. BHenpeHre MHHOBAIIMOHHBIX PEIICHUN Ha 0a3e MCKYCCTBEHHOTO MHTEI-
nexta. CRM-cucrtemsl, ManimHHOE 00y4YeHHE, aBTOMAaTU3MPOBAHHBIE YaThl MO~
JEPIKKU, KOMITBIOTEPHOE 3pEHHE TTIOMOTaI0T MMOBLICUTH Kau€CTBO O0CTYKIUBAHMUS,
yIepKaTh KJIUEHTOB. BupTyanbHas npumMepka, BU3yain3aius 1eKopa, Om1ucaHus
B KapToykax, OOIIeHHEe C MOKyIaTelsMH, MePCOHATN3UPOBAHHBIE PEKOMEH/1a-
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LIMH, CO3/IaHUE KOHTEHTA B COIMANIbHBIX CETSAX — BOT HETIONHbIN NIepevueHb Mpu-
MEpOB NIPUMEHEHHSI HCKYCCTBEHHOTO MHTEIIIEKTa [2].

Tpanchopmarus FMCG-pblHKa NPOUCXOTUT OYEHB OBICTPO, TPeOys OT
YYaCTHHUKOB PBIHKA ONEPATUBHOIO PEarMpOBaHus, alaliTalliy BCETO0 KOMIUIEKCa
MapKETHHTOBO JIESITETHHOCTH K HOBBIM YCIIOBHSIM, BKJTFOYasi ACCOPTUMEHTHEIE,
LIEHOBBIE, COBITOBBIE CTPATErHH U CPEICTBA MPOBIKeHU. VccienoBanue pbiH-
ka FMCG moxka3bIBaeT, 4TO Ha HETO BO3/ICUCTBYET OOJBIIOE YUCIO (PaKTOPOB,
MMEIOIUX KaK IMOJIOKUTENbHOE, TaK U OTpulaTesbHoe BiusHue. Cpeau Kiro-
YEeBBIX PUCKOB JUI PUTEHICPOB M MPOU3BOJUTENCH HEOOXOAMMO BBIJICIUTH:
CHIDKEHHE PeajIbHBIX JOXOA0B HACEJICHHS, HECTAOMIBHOCTh BATFOTHBIX KYPCOB,
MOBBIIIIEHUE 3aKYTTOYHBIX 1I€H, KaIPOBbIi Je(UIUT, BLICOKHE TEMITbI HH(IAINH,
JOTHCTUYECKHE MPOoOeMbl (HauyMHasl ¢ MepeboeB B MOCTaBKaX CHIPbS, 3aKaH-
yyBas MpobiieMaMu € JIOCTaBKOM TOBapa OT TOPrOBOM TOYKH), KOHCOJIUAALIMS
purteiina [6].

Kpome toro, HE0OXOAMMO OTMETHUTh U OCOOCHHOCTU ACSITEIHHOCTH TPE/-
npusitiuii FMCG-pbIHKa, KOTOpPBIE CBSI3aHBI C BO3SHUKHOBEHHEM CAHKI[MOHHBIX
puckoB (puc. 3). Ho B cuity Toro uro cpepa FMCG sBnsiercs BecbMa MHOT000-
Pa3Hoii, 3TO MO3BOJISIET €1 OBICTPO aIaNTUPOBATHCS K U3MEHSIOIIUMCS yYCIIOBU-
SIM ¥ HCIIOJIb30BATh MX JUIsl pacIIMpEeHus OTe4eCcTBeHHOro ObusHeca [7].

4[ [Mupoxuit acCOPTUMEHT TOBapOB }

ToBapbl WM KOMIIOHEHTHI U 000pyI0BaHHE, HEOOXOIUMBbIE IJIS1 UX IIPOU3BOICTBA,
MOTYT SIBISITBCS HEMTOCPEICTBEHHBIMUA O0BEKTaMHU BBOTUMEIX OTPaHUICHUI
SKCIIOPTa U UMIIOPTa

Pa3HOOOpa3Has 1 MHOTOYpOBHEBAs CTPYKTYpa PhIHKA w
¥ kaHajoB cobiTa FMCG

CaHKHI/IOHHHC OrpaHu4C€HUs UK pOCT CAHKIHUOHHOI'O pUCKa
Y OAHOTO U3 Cy6"l:eKTOB LENU IMMOCTAaBOK IMOBBIIIACT CAHKIIMOHHBIE PUCKU
Y CBA3aHHBIX C HUM KOMITaHUH

AxTtuBHOE B3aumoseiictere komnaunii chepst FMCG W
C MOCTaBILUKaMH yCIYT U TOBapOB

3aBUCHMOCTD OT ()YHKLIMOHMPOBAHHMS KAHAJIOB COBITA YBEIMYNBACT
CaHKIMOHHBIE PUCKH KaK JJIs1 KOMIAHUU-IIPOU3BOAUTENCH, TaK U Ul IPOAABLOB

Pasmiunbie TOAXOIBI K pa3MEIIeHUI0 00BEKTOB
npousBoacTBa FMCG u B3aumozeicTBuio

C TIOCTABIIMKAMH COCTaBHBIX 3JIEMEHTOB U YacTeH,
HEOOXOIUMBIX IS TIPOU3BOICTBA J

Camu FMCG MoryT npou3BOAUTECS HAa TEPPUTOPUU UHOCTPAHHOIO
TOCYHapcTBa, a Ha TeppuTopuu Poccuu ocymecTBIsATECS (hacoBKa,
yIIaKOBKa TOBapa WU €T0 PO3JIUB B Tapy, UM OTAEIbHbIC COCTABHbIC
3JIEMEHTHI TOBAPOB HEOOXOANMO 3aKyIaTh y HHOCTPAHHBIX MOCTABIINKOB,
TaK KaK BHyTPEHHEE ITPOU3BOCTBO OTCYTCTBYET

Puc. 3. DakTopbl BOBHUKHOBEHHSI CAHKIIMOHHBIX pUCKOB B chepe FMCG [6]
Factors of emergence of sanctions risks in the FMCG sector [6]
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B cnoxuBeiics cuTyauuy npojaBLbl U MIPOU3BOAUTEIN JEMOHCTPUPYIOT
aJIalITUBHYIO MPEANPUUMYNBOCTb, OBICTPO U 3((HEKTUBHO pearupys Ha U3MEeHe-
HUS BHEUIHEW Cpenibl U NMPOSBIIAsS MHULMATHBY B YIIPABJIEHUU IIPOU3BOICTBOM U
COBITOM MPOJYKLMHU, TEM CAMBIM YCHJIMBAsi CBOM MO3ULMH U pa3BUBasi JaHHYIO
chepy. MoxHO 0003HaYUTH OCHOBHbIE HAIIPABJICHUS pa3BUTHs OU3HECA HA PhIH-
Ke ObICTPO 000paYMBAEMbIX TOBAPOB: Pa3BUTHE COOCTBEHHBIX TOPTOBBIX MAPOK,
3aIlyCK HOBBIX IPOIYKTOB, BBIXOJ B HOBBIE CETMEHTBI WJIM KaTeTOPUH TOBAPOB,
HCIIOJIb30BaHUE BO3MOKHOCTEHN aHAJIUTUKU JJIs YCUJIEHHUsSI KOHKYPEHTOCIOCO0-
HOCTH, TUBEPCU(UKAIMS LIEOYEK MOCTABOK [4].

N3menenus B chepe posauaHoi Topropiu FMCG B O6ombIneit cTeneHu CBs-
3aHbI ¢ OJIArOCOCTOSTHUEM NOTPEOUTENEeH U MX MEHSIOIUMUCS MTOKYaTeIbCKU-
MU NPUBBIYKaMU. AKTHUBHOE Pa3BUTHUE XapI-IHUCKAYHTEPOB BIIUAET HE TOJBKO
Ha PBIHOK B LIEJIOM, HO M HAa CTPAaTETuu IpPYruX puTeisiepos. Poct peiHKa B OC-
HOBHOM OOYCIJIOBJICH BBICOKOW WMHQIIALUEH, TP 3TOM TPOHUCXOJUT CHUKCHUE
00beMOB NOTpeOIEHHS M TIepexo K 0ojiee S3KOHOMHOMY MOKYIaTelbCKOMY IO-
BEJICHUIO.

Ycunenue BINSHUS PETYISATOPA HAa OTPacilb, yrpo3bl HOBBIX CAHKIMN U TIPO-
YUX OIPaHUYEHUM, ciugHuA U noniomenus B FMCG-pureiine — 31 u 1pyrue
(bakTOpbl BIMAIOT HA PBIHOK, CAEpPXKHMBas €ro Pa3BUTHE U WHBECTHLMOHHYIO
AKTUBHOCTb €r'0 YYaCTHHUKOB. B yCIIOBHAX Takod BBICOKOW CTEIIEHM HEOIpe-
JIEJIEHHOCTH HEBO3MOXHO OCYIIECTBIIATH AOJITOCPOYHOE CTPATETNYECKOE IIa-
HupoBaHue. [103ToMy NpUOPUTETHI B CTpATEruy MPOAAX B OMIpKaiilee BpeMs
OTBOJATCS PA3BUTHUIO OHJIAMH-TIPOJIAXK, MOBBIIICHUIO Y(PPEKTUBHOCTH JIOTUCTH-
YECKHUX MPOLIECCOB, KOPPEKTUPOBKE KOMMYHHUKAIIMOHHOW MOJIUTUKU [6].

Eciu 6onee mompoOHO paccMOTpeTh MOKYIATENbCKOE MOBEIECHUE, TO TIO-
TpeOUTENnH crajau 0ojee parMoOHAIbHBIMHU, 3TO MOATBEPKIACTCS TEM, UTO IS
OOJIBLIIMHCTBA NEPBOCTENIEHHBIM KPUTEPHEM BBIOOPA TOBapa CTAHOBUTCS €TI0 11e-
HOBasi JOCTYNMHOCTb. OCHOBHBIE CTpaTE€rMy 3KOHOMHUU IMOKYIaTeslel 3aKiroya-
IOTCS B BBIOOpE Mara3uHOB C HU3KUMHU [IEHAMH, TIOMCKE TOBAPOB 0 CHUYKEHHBIM
LIeHaM, TIOKYTIKe TOJIbKO HEOOXOAMMBIX TOBApOB U OoJiee eIeBbIX Mapok [4].

[Torpeburenu cocpenoTaynBaOTCsi HAa HU3KOM M CPEHEM LIEHOBBIX CETMEH-
TaxX, 00bEMBI NMPOAAXK MMPEMUATBHBIX TOBAPOB CHIIKAIOTCS, HAPUMEp, B TAKHX
TOBAPHBIX KAaTETOPUsAX, KaK KPYIIbl, CTUPAJIbHBIC TOPOILKH, i1, MOJIOKO, CME-
taHa. [lorpedurenu Gomblie cTaay MPUOOpPETaTh TOBAPHI B KPYITHBIX YIIAKOB-
Kax, 4To 00ecreyrBaeT 3KOHOMUIO B IIepecueTe Ha eIUHUILy MacChl HIIH 0Obema
IpoAyKIMH. [laxke MOKyIIka HOBUHOK 4acTO CBA3aHA HE CO CTPEMIJICHHEM K HO-
BU3HE, @ C TEM, YTO OHH JICLIEBIIE YK€ 3HAKOMbIX aHaJoroB. PacTer cripoc Ha
MOPOXKEHOE, SHEPIreTUKH, IIOKOJIaAHbIe OATOHYMKH, B aJIKOTOJIbHBIX KaTETOPUIX
YBEJIMYMBACTCS J10J1s1 O0Jiee IeHIeBbIX OT€UECTBEHHBIX aHaioroB. [lorpedienne
HEIPOOBOJILCTBEHHBIX TOBAPOB CTA0MJIBHO, OJJHAKO B 3TOM CEIMEHTE pacTeT
JI0JIs1 IOKYTIOK OHJIalH. [IoOMMMO JIOKaJIBHBIX NMPOU3BOAUTENEH 3HAYUTEIBHYIO
noito 3aHuMaroT mapku u3 Typruu, Kuras, Unauu u Kopewn [5].

Henb3st He OTMETUTH OTpHIIATEIHbHBIE MOMEHTHI B coctostHuu chepsl FMCG,
KOTOpBIE HETaTUBHO BIMSIOT HA €€ JuHaMUKy. [Ipex e Bcero, 310 yMeHblIeHHE
peanbHbIX I0XOA0B HACEIEHMUSI, CUJIbHO Pa3IMyarolascs B 3aBUCUMOCTHU OT pe-
TMOHA IUIOTHOCTh Pa3MEIEHUs IPEAIPUATUH POSHUYHOW TOPIOBIH, TPYIHOCTH
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C MCIIOJIb30BAHUEM OHJIAH-CEPBHUCOB JIFOIBMU IPEKIOHHOTO Bo3pacra. Cpenn
IIPOYETr0 MMEET CYLIECTBEHHOE 3HaYE€HUE 00IIasi HEONPEIeIeHHOCTh COLUalb-
HO-3KOHOMHYECKOHN CUTyallH, B TOM YMCJIE HECTAOMJIBHOCTh 3aKyIIOYHBIX II€H.
Huskuii ypoBeHb KBaJIM(UKALMK YACTH IIEPCOHAIIA TOXKE OKA3bIBAET HEraTUBHOE
BrusHue Ha quHaMuKy FMCG-pbiHKa.

ITpoBenennstit ananu3 chepsl FMCG cBUAETETBCTBYET O TOM, YTO OHA MPO-
JIOJKAeT yCIEUIHO pa3BUBAThCs, HapaliuBas 00beMbl NMPOAAXK, TUBEPCUPHIIN-
pyeT KaHajbl cObITa B 3aBUCUMOCTH OT MOTPEOHOCTEH, ONTUMU3UPYET accop-
TUMEHT, npeayaraer HoBble CTM, nCnonbp3yeT NONOJHUTEIbHBIE MOAXOIbl B
LIEHOBOM U KOMMYHHUKallMOHHOH nonuTuke. 1 Bce 3T0 npoucxoaut Ha (oHe mo-
KyTaTeJIbCKOTO ONTHMH3Ma M HHTEHCU(DUKAIIUHN PETHOHAIBHOTO MOTPEeOIeHus.

JIEKTPOHHAsA KomMepuus B cpepe B2B

OnekTpoHHas koMMepuus B cekrope B2B mponomkaer Habupars 000pOTHI
U B Hacrosiuiee Bpemsi olueHuBaercs nmoutu B 20 TpiH posmwi. Ciaeayer OTMETUTh,
4TO BCce 0oJble pyKoBoauTenel B cepe B2B akTMBHO MPUMEHSIOT IU(PPOBBIE
TEXHOJIOTUU, CUUTAs, YTO IEKTPOHHASI TOPToBIs Oojee 3pPpeKTuBHA, UeM Ipy-
rue ee Gopmbl. K Tomy e mokynarenu Ha pbeiHke B2B rotosbl 3amiatuth 3a
COBPEMEHHBIEC PEIICHHUs, TapaHTHPYIOIIHEe UM yI00CTBa M BBICOKOE KayeCTBO
00CITyKUBaHHUSI.

[TocnenHue HECKOIBKO JIET 3JEKTPOHHAS KOMMEPIUS HAXOJUTCS B CTaIUU
YCTOMYMBOTO POCTa, 00 ATOM TOBOPAT JaHHbIE MO Pa3HBIM CTpaHaM, Cpeau
JUACPOB IO MPUPOCTY OHIAWH-TIponax B chepe B2B moxxkHo HaszBare Kuraid,
CIIIA, Espomny, Benukobpurtanuto, Anonuto, FOxnyto Kopero. I1o HekoTopsiM
uccnenoBaHuaM K koHiy 2025 r. mpumepno 80 % nponax Ha peinke B2B OyayT
OCYIIECTBIIATHCSA B JIEKTPOHHOM BUJE [8].

[Moxynatenu B2B ctpeMsaTcst kK caMOCTOSTEILbHOMY PEIICHUIO 3a/1a4, MPe/-
MIOYUTAs YIIPABIATH CBOMMHU 3aKa3aMH U aKKayHTaMU OHJIaiH. B aToM uM moryt
[IOMOYb NIEPCOHAIN3UPOBAHHBIE NTAHEN, ABTOMAaTU3NPOBaHHAs NOJEP/KKA, UH-
JIBH Ty aJIbHBIE IICHBI U KaTaJIOTH, OPTaHU3aIXs IPOCTOr0 0POPMIICHHUS 3aKa30B.

Hecmotpst Ha TO, UTO NPOJBUIKEHUE B COLIMAIBHBIX CETSAX OOJbIIE CBS3bIBA-
10T ¢ peiHkoM B2C, nokynarenu B2B Bce valie ucnonb3yroT coluaibHble CETH
JUISL IPUHATHS PELIEHUH O TIOKYIIKE: MOCThI, KaTaJIoTW TOBAapOB, IEMOHCTpAIU-
OHHBIE BUJICOPOJIMKH, OT3bIBbI KIIMEHTOB. IHCTPYMEHTHI COLIMAIbHOM KOMMED-
MM aKTUBHO MCIIOJIB3YIOTCS B MpoBMkeHNU B2B-opranuzanusamu.

BoinonHeHne U OTCIEKMBAaHUE 3aKa30B — OJIHA U3 BaKHEWIIMX 3a/1a4, TaKk
KaK KJIMEHTBI XOTST, YTOOBI JOoCTaBKa Oblia Oonee ObICTpoil U jerkoit. s mo-
CTHKEHMS 3TOM 1enu cyuecTByroT 3PL-cepBuchl, ogHako komnanusM B2B
HEOOXOMMO AMBEPCH(PUIMPOBATh MOCTABIIMKOB, pacrojiaraTb MPOU3BOJCTBO
OnoKe K MMyHKTaM Ha3HAYeHUs, ONTUMHU3UPOBATh CBOM aCCOPTHUMEHT.

AKTUBHO pa3BuBaroTcs B2B-mapkeTruielichbl, UX 4MCIO0 U 00bEMBI MPOJIAK
Ha HUX 32 OCTeHHUE TATh JIeT yBeanumiuck B 10 pas. [ToctenenHo B iudposoit
(dhopmar nepeBoaUTCs OOJbINIAsT YaCTh MPOIIecca OMTOBOM TOPTroBiH [8].

CamooOcnyxuBanue B chepe B2B-toprosiau moapasymeBaeT OTCyTCTBHE
HEOOXOIMMOCTH O0paIaThCsl K TOPrOBBIM MPEICTABUTENSAM, Ul YEro JIOJIKEH
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OBITh ONTUMHU3UPOBAH MPOLECC MOKYIKU C MOMOIIbI UCKYCCTBEHHOTO MHTEI-
JIeKTa, IOAMICOK, COOOLIECTBA KIIMEHTOB, CIIPAaBOYHBIX LIEHTPOB, IOPTAJIOB Ca-
MOOOCITYKHBaHUS, KOTOPbIE HE TOJIBKO YCTPAHSIOT HEOOXOAUMOCTh B PyYHOM
COINIPOBOXKJICHUH NPOJAK, HO M MOBBIIAIOT TOYHOCTh TPAH3aKLUHI, YTO NIPUBO-
JUT K COKPAILLEHUIO IIUKJIOB MPO/IaX, PaCIIMPEHHUIO PhIHKA U MOBBIIIEHUIO (-
(dexTUBHOCTH OM3HECA.

OMHMKaHaJIbHOCTh — 3TO OCHOBHOM CIOCOO NpPUBJIEYEHHS COBPEMEHHBIX
KJIMEHTOB. [IoKymarenu MCIoNb3yIOT MHOTO Pa3HbIX KAaHAJIOB, BCE 4Yallle IpH-
Oerast K ”HPOPMAITMOHHBIM TEXHOJIOTHSIM, OIICHHBAasi MOCTAaBUIMKOB. COOTBET-
CTBEHHO, YTOOBI OCTaBaThCs KOHKYPEHTOCIIOCOOHBIMH, koMIaHuu B2B nomx-
HbI pa3BUBATh Pa3HbIE MAPKETUHIOBBIE KaHAJIbI: JIMUHBIE TPOAAKU, BHYTPEHHHE
Wiy ruOpuaHbIe TpoJaku, HdpoBoe camooOciyxuBanue, B2B-mapkeriieii-
Cbl, MOOMJIbHBIE IPUIIOXKEHUS, colMasibHble ceTh. OObeIMHEHHE BCEX TOPTOBBIX
TOYEK U 3JIEKTPOHHON KOMMEpPLMM Ha OJHOW Iiardopme, BKIIOYAIOIEH Bce
JlaHHBIE O TOBApaXx, 3aKa3ax, KIMEHTaX, IO3BOJIUT PEAIN30BaTh PUHIUI OMHU-
KaHaJIbHOCTH, MPHUBJIEYb U yAEpKaTh MOKyIaTeNs, a CIeA0BaTelIbHO, JOOUTHCS
ycriexa 1 MOBBICUTH () (EKTUBHOCTH KOMITaHUH [ 8].

Eme onqHuM M3 3HAUMMBIX MAapKETUHIOBBIX MHCTPYMEHTOB SIBJISIOTCS MO-
OUJIbHBIC ITPUIIOXKEHUS, KOTOPBIE YK€ XOPOILO 3aPEKOMEHI0BAIN ce0s1 Ha phIHKE
B2C. Komnanuun B2B Takke MOT'yT UCIIOJIB30BATh UX /7S POJAKU CBOMX TOBA-
POB U yCIIyT, JUIsl IPEAOCTaBIEHU HH(POPMALIMHU B PEXKUME PEaIbHOTO BPEMEHH,
cOopa OT3bIBOB KJIIMEHTOB, aHAJIN3a 3aKa30B.

BHenpeHne NCKyCCTBEHHOTO MHTEIUIEKTA B Cepe MEKTPOHHON KOMMEPIIHH
IIPEOCTABIIET HEOCIOPUMOE KOHKYPEHTHOE IMPEUMYIIECTBO, OCOOEHHO 3TO
aKTyaJIbHO JUIsI NPOM3BOACTBEHHBIX KOMITaHWM. Vcmonbs3oBaHME TEXHOIOTMH
ANIEKTPOHHON KOMMEPLIMHU HA CETOIHSAIIHUI JIeHb 00s13aTeIbHO, TaK KaK CII0Cc00-
CTBYET pOCTy OM3HECA M IIOMOTaeT MePEeKUTh IKOHOMUUEcKue kKpusucel. C mo-
MOIIIbIO UCKYCCTBEHHOTO MHTEJUIEKTa MOXKHO CO3/1aBaTh U OOHOBIIATH BUTPUHBI
B2B-mara3zuHoB, MEHATh U300pakeHUsI IPOILYKTOB, Je/IaTh OMMCAHHUs TOBAPOB
B Pa3HbIX CTHJIAX, 0003HAYATh YACTO 337aBaeMble BONPOCHI, CBA3aHHBIE C OINTO-
BBIMH 33aKa3aMH, IUIAHUPOBATH PACCHUIKY 2JIEKTPOHHBIX MMMCEM MOTEHINUAIBHBIM
MOKyMaTessiM, CO3/[aBaTh yaT npu opopMIIEHNH 3aKa3a, YTOObI OTBETUTH HA JIFO-
ObIe BOIIPOCHI B MOCIEAHIO MUHYTY [8].

['unepniepconanm3anus — enie OJUH TPEHJ B Pa3BUTHHU AIEKTPOHHON KOM-
Mepuuu cdepsl B2B. BeicokonepcoHaan3MpoBaHHbIE B3aUMOJCHCTBUS C KIIH-
€HTaMU BO3MOXKHBI Onarojiapsi MpOrHO3HOM aHAJIMTHKE, a Takke Iardopmam
ANEKTPOHHON KoMMepiinu B2B, mo3BossitonuM co3aaBarh panc-JIucThl U KaTa-
JIOTH TOBApOB ISl KOHKPETHBIX KJIMEHTOB, COCTABIATh I€PCOHAIN3UPOBAHHBIE
CIIMCKH «OeCTCeIIepoBy», OTIPABIATh YHUKAJIbHbIE COOOIIEHUS OT/IEIbHBIM JIH-
1[aM, IPUHUMAIOLIUM PELICHUS O MOKYIIKE.

JluHaMu4eckoe IeHO00pa30BaHUE CTAaHOBHUTCS KIIOUEBOM cTparerueit B2B-
KOMITaHUI: THOKUE [IEHBI, yCTaHABJIMBaeMble HA OCHOBE aHaJIn3a OO0JIbIIOrO YHUC-
Jla JAHHBIX, KOPPEKTUPOBKA KOTOPHIX IIPOUCXOAUT B 3aBUCHUMOCTH OT MHOXE-
CTBa (DAaKTOPOB, TAKUX KaK BEJIMYMHA CIPOCA, MPEITIOKEHUS, YPOBEHb KOHKY-
pEeHLNH, BpeMsl CIECIKH, YPOBEHb 3al1aCOB TOBAPA, XapaKTEp MHAUBUYAIBHOIO
3aKa3a " T.1. BO3MOXXHOCTb MCIIOJIb30BATh JIOObIE IIEHOBBIE CTPATETUH, OIlepa-
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IIponsuxenue

B COIIMAJIBHBIX
CETAX

l'unepniepconanuzanus B2B-mapkermieiicel
Mudposasn
TpaHchopmanus
B2B
HckyccTBeHHbIH
©y Camoo0ciTyKiBaHUE
HHTEIUIEKT
MobunbHbIe
OMHHUKaHAIBHOCTh

TPUITOKECHUST

Puc. 4. MupoBble TEHASHLIUY Pa3BUTUS NEKTPOHHOM komMepruu cdepsl B2B [8]
Global trends in the development of B2B e-commerce [8]

TUBHO aJaNTUPYsl UX K U3MEHSIOIIMMCS YCIOBUIM, 00€CIIeunBaeT MaKCUMU3a-
LU0 MPUOBUIN NPEIIPUATUN U UX BBICOKYIO KOHKYPEHTOCIIOCOOHOCTb.

HoBble cTparermueckue W TAaKTUUECKHE pelieHHs B 0o0nacTH 1u(poBOro
MapKeTHHIra MO3BOJISIIOT CO3aTh JIyYIlUe YCIOBUsA Ul TOproiu B cepe B2B
U TO/JIEPKUBATh OM3HEC B aKTyaJbHOM cocTosiHUU (puc. 4). Takum oOpazom,
uudpoBas TpaHchopMaLus EKTPOHHON Kommepiuu B cepe B2B sBusercs
OCHOBHBIM INIOOAJIBHBIM TPEHIOM MOCIEIHUX JIET U IPOJOIKUT CBOE aKTUBHOE
pasBuTHE B OnKaiimem Oymyriem [8].

B Poccun Ha nomo B2B 31eKTpOHHOM KOMMEpLMM NPUXOAUTCS IPUMEp-
HO 20 % Bcex B2B-nponax B o6weme 3,5 TpiH py6. Hecmotps Ha TO, 4TO OH-
JaH-TOPTOBIISA MOBBIMAET 3PPEKTUBHOCTH 3aKyIOK JJIsl OIITOBUKOB, IIPOU3BO-
JUTeNed U TUCTPUOBIOTOPOB, B Poccuu nepexon Ha 3IEKTPOHHYI0 KOMMEPLIUIO
B chepe B2B ocymecTBisiercss memnienno. [lanaemust KopoHaBUpyca HECKOJIb-
KO yCKOpHWJja AaHHBIN MpoLecc, OTOIABUHYB Ha BTOPOH IJIaH XOJOJAHBIE 3BOHKH,
o(naitH-MapkeTHHT U OyMaxkHble onepanuu. [lokynarenu Ha B2B-pbiHke oxu-
JAIOT TeX ke MUGPOBBIX yao0cTB, uTo 1 Ha piHKe B2C [9].

[IpenmyniecTBa 31EKTPOHHOW KOMMEPIIMY 3aKIFOUAIOTCS B CIIETYIOIIEM:

— BCE OIlepaly NPOXOAAT OHJIAMH — 3aTparbl Ha OCYILIECTBICHUE CIEIKU
KYIUTU-TIPOAAKH MEHBIIIE, TaK KaK HET HEOOXOIMMOCTH B COJEpPKaHUH peajib-
HBIX MarasuHOB WJIM TOPTOBBIX 3aJI0B, @ TAKKE COOTBETCTBYIOIIETO NIEPCOHAIA;

— KpyIJIOCyTOuHasi paboTa — HeT MPUBSI3KU KO BpeMeHH paboThl KOHKPETHOMH
KOMITaHWHU, OCOOEHHO €CJIM MOKyNaTesb U MPoJaBell HaXoITCS B pa3HbIX 4aco-
BBIX I105ICAX;

— BBICOKasi CKOPOCTb BbIOOpa ToBapa U 0(hOpMIIEHHUS 3aKa3a — HIIEKTPOHHbIE
CUCTEMBI Topa3io 3 (heKTUBHEE HECKOJIIBKUX MEHEIKEPOB: MO MPOJakaM, C Of-
HOM CTOPOHBI, WJIN 3aKylIKaM — ¢ Apyroi [10].
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Mo:xHO 0003HAUYUTH HEKOTOPBIE OTPAHUYECHHS], KOTOPBIE TOPMO3ST Pa3BUTHE
AJIEKTPOHHOM KOMMEPIIUU B poccuiickoii cepe B2B:

1. Huskas nudpoBuzanus AesTeIbHOCTH MHOTHX TIPEIIPUSTUN.

2. BOJBIIMHCTBO MPEANPUATHI PACTIOIOKEHBI TOCTATOYHO JAJIIEKO JPYT OT
Jpyra, 4TO YCJIOXHSET JOTUCTHUKY.

3. OrcyTcTBYyeT yHUUIIMPOBaHHAS 0a3a JaHHBIX MO MPEAIaracMoMy accop-
TuMeHTy [10].

Cy11ecTBYIOT pa3Iu4HbIE BAPUAHTHI OCBOCHUS PbIHKA KOPIIOPATUBHOM AJIEKT-
POHHOM KOMMEPITUH (pHC. 5), KOTOPhIE MOTYT KOMOWMHHUPOBATHCS, YTOOBI HAMITY -
M 00pa3oM yIOBIETBOPSTH MOTPEOHOCTH KaK MOJIb30BaTeNe, Tak U Ou3Heca.
B nro6om cityyae oHaH-11aThOPMBI TOJKHBI OBITH YIOOHBIMH, HAJICKHBIMU,
MPEeIOCTaBIATh UH(OPMAIIMIO O TOBapax, a Takke 00ECreurnBaTh HHTETPALIUIO
¢ MH(POPMAIIMOHHBIMUA CUCTEMAaMH KIIMEHTOB U Oecriepe0oriHy 0 padoTy.

CornacHo uccienoBanusm, 10 80 % U, NPUHUMAIOIIKX PEIICHUs B cde-
pe B2B, Beibupatot undpoBoe camooOCIyKUBaHUE, TIOATOMY ONTOBBIA PHIHOK
CTPEMHUTEITHHO TIEPEXOAUT W3 oduIaliHa B OHJIAKH, U T€ KOMITAHUH, KOTOPBIC ObI-
CTpee U KaueCTBEHHEE MPENOCTaBAT HU(POBBIE BOZMOKHOCTH JJIsl TOKYIKH,
obecriedar cebe KOHKYPEHTHOE MPEUMYIIIECTBO M IOITOCPOUHbIH yerex [10].

]

—[ JInmyuerit kaburer it B2B-ximenTos

OTnenbHbIN pa3aesn ¢ aBTopU3aLnueii, KOTOphIi 1aeT AOCTYI
K TIEPCOHAITM3UPOBAHHBIM BO3MOXKHOCTSIM, BKIIFOYAsi JOKYMEHTOO00POT,
UHAUBUYAJIbHBIC LICHBI, CKUJKH, CXEMBI OIUIaThI U IIP.

4[ OJeKTpOHHAas cucTeMa yIpaBieHHs 3akynkamu, EDI

|

Inardopma asst 3aKyHOK, KOTopast 00JIerdaeT HOKynaTesIsiM JOCTYII
K BUTPHHE MIOCTABIINKA U3 COOCTBEHHOTO MPUIIOKEHHS MTOKYIIATENIS

4[ B2B-mapketmeiic

]

ToproBas oHIAIH-TTIONIA KA, T/IE TIOCTABIINKHA MOTYT IIPOJIaBaTh
KakK COOCTBEHHbBIE NPOAYKTHI, TAK U OOBEIUHATHCS C IPYTHMH NPOABIIAMH

]

—[ B2B-nopran camoo0cityKuBaHust

Be6-caiit st paboThl ¢ COOCTBEHHOI ayUTOPHEH H AUCTPUOBIOTOpaMH,
KOTOPBIH MOJ/Iep)KUBAET MaPKETHHT U YIPaBJICHHE OHJIaliH-KaTaloraMH,
a TaKXKe UMeEeT JIU3aiiH, aalTHPOBAaHHbIA K MOOHJIEHBIM yCTpOiicTBaM

4[ WnTepner-marazun D2C

|

[Inomaaka uist MPSIMBIX IIOCTABOK MOTPEOUTENSAM Yepe3 CBOM CalT

]

_[ OnToBsIi HMHTEPHCT-MarasmH

Caiit U1 KpynHBIX clienok B B2B, paboTsl ¢ quiepamMu 1 AUCTpHOBIOTOpaMH,
KOTOPBII yUUTHIBAET MEXaHHUKY U JIOTHKY KOPIIOPATUBHBIX OM3HEC-TIPOIIECCOB

Puc. 5. Crparerun BoIxoza Ha peIHOK e-commerce [10]
E-commerce market entry strategies [10]

BECTHUK HI'YDV. 2025. Ne 2 143



FACTS, APPRAISALS, PERSPECTIVES

Takum 00pazoM, HECMOTpPsI Ha OTCTaBaHUE POCCUNUCKOMN 3IEKTPOHHON KOM-
MEpLHH OT MUPOBOTO pbiHKa B2B, mporHo3bl OTHOCUTENIBHO €€ MUHTEHCUBHOTO
1 SKCTEHCUBHOIO PAa3BUTHS BECbMa IOJIOKUTENIbHbIE, OKUAAETCS OypHBINA poCT
JIEKTPOHHBIX TOPrOBBIX IUIOIIAI0K U B2B oHnaitH-npogax.
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