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[TpsiMoi1 MapKETHHT SIBJISIETCS OJHUM U3 CETMEHTOB MAaPKETUHTOBBIX YCIYT WIN
Tak Ha3biBaeMbix BTL-ycayrn

Ha poccuiickoM pekiiaMHOM pbIHKE MOCIIEJHUE IECITD JIET CTajlu pa3rpaHuyn-
BaTh MapKeTuHTroBble KoMMYyHuKauu Ha ATL- u BTL-peknamy. Ouu paznuyarorcst
BbIOOPOM CpeJICTB BO3JeucTBUsl Ha notpedurtens. Cunraercs, yto TepmuHbl ATL
u BTL nosisunuck B koHne 1940-x ropos B CIIIA, koryia ofijuH U3 TOM-MEHEKEPOB
Procter&Gamble npu cocraBiieHHn peKJIaMHOrO OofKeTa Ha pekjiaMmMy B Macc-
MeJua «IOfIBEJI YEPTY» M BCIIOMHMJI, YTO HE BKIIIOYMJ Ty/a PacxXofbl HA MPSMYIO
pPacCchlUIKy PeKJIAMHBIX OO'BSBIEHUH U KaTanoros. Yepra noj cMeToil Oblla yxKe
nofBefieHa, TO3TOMY JIOTIOJIHUTEIIbHBIE CTAThH PACXOJOB OH BIIHCAJ «IIOJ] YEPTOI».
Takum 06pa3oM, o JiereHie, mosiBiimuch B pekiiame nousitust ATL u BTL (ot anrur.
«Below The Line» (BTL) — mop uepToit, mo anamornu «Above The Line» (ATL) —
HaJ[ 9YepTON).

© Canuit B.B., Augpeesa H.H., Tarapenko B.I.,2012
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LenesbiMu aypuropusiMu ATL-pekitambl SBISIIOTCS caMble IAPOKKUE COLUANb-
HbI€ TPYIIIbI HACEJIEHUs], YTO OOYCIIaBIMBAET €€ BbICOKYIO CTOMMOCTh. OHA 4acTo
3aHMMAaeT HanOOJBIIYIO YacTh PEKJIIAMHOrO OXOAXKeETa, HO He Bcerpa. Hanpumep,
(phapManieBTHUECKHE KOMIIAHMU TPEAINOUUTAIOT pacchllaTh OecIulaTHbIE JIeKap-
CTBa, OJIOKHOTBI, PyYKH U APYroll pacXofHbIll MaTepuaj BpayaM C Lelbio popMu-
pOBaHMs 3HAHUS U JIOSUIBHOCTH K uX npofykuuu — BTL-pexitamy. [TogoO6HbIE KOM-
MyHHKaIUu OOXOJSTCS AELIEBJIE, YeM TPAJUIMOHHAsI peKJlaMa B Macc-Meaua, a ux
9 peKTUBHOCTD, KaK MPABUJIIO, BBIIIIE, YeM Yy Kiaccudeckux MmetoioB ATL [8]. BTL
Ha3bIBAETCS] HEMPSIMOI PEKIIaMOI1, KOTOpasi IO POCCHIICKON KilacCU(pUKAIK BKITIO-
yaeT B ce0sl ATh KPYNHbIX CEIMEHTOB:

e Trade promotion (cTuMynEpoBaHue CObITA CPEN TOPTOBBIX MOCPETHUKOB) —
CEMHUHApbl ¥ Ipe3eHTalN JIJIsi COTPYAHUKOB TOPrOBBIX CETEN U AUCTPUOBIO-
TEPOB;

e Consumer promotion (cTUMyJIUpOBaHHE CObITA CPEeid MOTpeOUTENEH) — aK-
L1}, HAITpaBJIEHHbIE HA KOHEYHOT'O NOTPEOUTEISI TOBAPOB WIIH YCIIYT;

e Direct marketing (mpsimoit MmapkeTHHT, BKItodass CRM);

* POS-marepuaisl (0T aHII. point of sale — mecto popasku) and In-Store Visual
Communications — cucTeMa IpPOU3BOJCTBA U Pa3MEIIECHUs Pa3INYHbIX PEK-
JIAMHBIX MaTE€PHAJIOB 111 O(pOPMIIEHHS MECT IIPOiaXK! TOBApa;

¢ Event marketing — cucrema opranu3anuy MepONpUsiTUN KaK IIaT(OpMBbI IIpe-
3€HTallud TOBApa/yCIyri, YTOObI C OMOIIBIO 3MOLMOHAIILHOTO BO3/IEUCTBHS
aKTUBU3MPOBATH BHUMAHUE 1I€JI€BO I'PYIIIbI K TOBApy/yciyre, HallpuMep, op-
raHuM3anus npasfiHuKa ¢ KOHKypcaMu, Ipu3amMu U OecIUIaTHON pa3fadeil 00-
pa3lUoB ee NPOAYKIHUY.

Bce Bmecre onn HazpiBatoTcst TTL (Trough The Line, ckBo3s nmaNI0). PR 06b14-

Ho nu60 BKitoyatoT B BTL, tu60 npu nogo6HOM Kiaccuukanuu BooOI1e BHIHOCSAT
3a mpefesbl cxeMbl (puc.l).

A | - Radio (pajuo) | | -~ TV (teneBuneHue) |
g | — Outdoor (HapysKHasl pekjama, Hapy>KKa) |
)‘; | — Indoor (pekiama B MECTax mpojax) | CB‘;?J:’EEE;‘::{:Z‘SESEL;K)
o | — Press (meuatusie CMI) || — Internet |
fl | — Cinema (pekiama B KHHOTEaTpax) |

jer]

ATL (Above the Line) — npsimasi pekiiama TTL (Through the Line) —
> peKiama Besi M cpa3y

(<]

BTL (Below the Line) — nenpsivas pekiiama

— Consumer Promotion (ctuMynupoBaHue mpofax,

IIpomo-akyuu, 6ecnaammnoie
paccuuTaHHOE Ha KOHEYHOTO IIOTPEeOUTEs)

06pasuypL mosapa, romepeu

— Trade Promotion (cTuMmyupoBaHue ceTH —
IUCTPUOYTOPOB) Hupexm-metin, email-paccoiaku,

! SMS, meaemapkemurz, CRM

| — Direct Marketing (1psiMOil MapKeTHHT ) |

<o RO

[ 5
— Point of Sale Materials (POS) (pexnamubie Ausatin, npoussoocmeo
MaTepualbl JiIsl UCIOJIb30BaHus B MECTaX ITPOJIaXK)

| Opeanusayus cneyuantbHbIX
Meponpusmuil, HanPaeAeHHbIX
Ha npoosuiceHue npooyKuuU

v | — Event Marketing (COOBITHIIHBII MapPKCTHHT)

Puc. 1. Knaccudukanus ATL/BTL-peknambl
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HNudopmanust 06 06'beMax 1 yIacTHUKAX PhIHKA MapKeTHHTOBBIX yciyr (BTL)
1, B YaCTHOCTH, CETMEHTA JUPEKT-MapKeTHHra BecbMa orpannyeHa. Toasko B 2004 .
Acconmanysi KOMMyHHKamoHHbIX areHTcTB Poccun (AKAP) BrepBbie ornmacuia
CBOIO OI[EHKY Bcero pbhIHKa MapKeTHHTroBbIX (BTL) ycnyr [locToBEpHOCTS JaHHBIX
1o cerMeHTy BTL BbI3bIBa€T y MHOTHX 9KCIIEPTOB OOJIBIIINE COMHEHUS U3-3a OTCYT-
CTBUSI KAKMX-TIOO METOAMYECKHUX HapabOTOK B 3TOH obumactu [1]. B uccinegoBannm
IIpUBENIEHb] EAMHCTBEHHbIE OulaibHble olleHKHU o cermeHTy BTL, nmeronuecs
Ha POCCHUIICKOM PbIHKE Ha JJaHHbII MOMEHT. Kputepuem A OLEHKHU ciy>KaT Orof-
>KEThI peKJlaMojjaTelIell HA MapKETUHIOBbIE YCIYTH, KOTOPbIE BBIIENISIOTCS areHT-
crBaM BTL-ycnyr B wacTtHOcTH, IpU OlleHKE 00'beMa CerMeHTa MPSIMOro MapKe-
TUHTa YYUTHIBAIOTCS YCIYTH HA AUPEKT-MapKeTuHT, BKitouas CRM [2].

ITepcnekTuBHOCTH HcniONb30BaHus BTL B nmpogBr-keHn TOBAPOB U yCIIYT MOJ-
TBepxaeT MupoBon onbIT. Hanmpumep, 8 CIIIA nwa BTL npuxopurcs 6omnsiie 60 %
BCEX pacxofioB Ha MapkeTuHr, B Espone — 49, B [1onsme — 47, B Poccun — okomno
25% [1]. B Poccun nnpycTpust MapkeTHHroBbIx yenyr (BTL) — ogna u3 caMbIx fu-
HaMHMYHO pa3BHUBalOIUXCcsl o0jactell pekinaMHoro psiHka. B 2004 r, no oneHkam
AKAP un Poccuiickoit acconanuy MapKeTUHTOBbBIX yciyr (PAMY), 06'beM pbhIHKA
BTL-ycnyr cocrasun 30,5 mapp pyO., no cpaBHeHuto ¢ 2003 & mpupocT cocTaBuil
nout 39%. B 2005 1. 06'beM prinka BTL-ycayr yBemuumics o 38 miapp pyo. (Ha
25%) u B 2006 . goctur 49,9 mupp pyo6., Temibl pocra cocraBmm 31% [5, 8]. Jo
2008 1. ppinok BTL coxpansisi 0OTUETIMBYIO MOJOKUTEIBHYIO JUHAMUKY, B KOTOPOM
CEeTMEHT IUPEKT-MapKEeTUHIa IEMOHCTPUPOBaNl CTaOMIBbHBIN pocT Hapsay ¢ Trade
promotion, Consumer promotion u POSM. Temnb1 pocTa npsiMOro MapKeTUHTa B
2004 . cocraBuiu 24%, B 2005 . — 26%, 2006 r. mpousoen pe3kuil CKadyok 0
55% (mo maHHBIM TIOCITE KOPPEeKTUPOBKN), B 2007 I TakkKe HAGIIONAICS MIPUPOCT
OIO/IKETOB Ha IUPEKT-MAPKETHHT, XOTS TEMIIbI PpOCTa CHU3UIUCH 10 19%,B 2008 I —
1o 18% [2]. OkcnepThl MPOrHO3MPOBAIIN POCT poccuiickoro peiHka BTL-pekmambl
no $4.5 mupn x 2010 t [7]. Ho xpu3suc 2009 1. BHEC CBOM KOPPEKTHBbI, TPOU3OIILIO
najeHue pekjaaMHbIx OromxkeToB Ha BTL-ycnyru no cpaBHenuto ¢ 2008 1. Ha 28 %
(puc. 2). Ognako nokasatenun cermenta Direct Marketing/CRM coxpaHuinuce Ha
ypoBHe 2008 . u cocraBunu 24 miupp pyo. To ects panee 3anymenasie DM/CRM
IporpamMMbl He ObIIIN NOABEPTHYTHI PainKalIbHOMY COKpaIleHuio [3].

IIpsimont Mapketusr B rpynmne yciayr BTL coxpanun nupaupyroiue no3uuuu
U Tociie Kpu3uca ero jodist cocrasisuia 29-34% o6romxketoB go 2008 r, a B 2009
MOCTKPU3MCHOM T'Ofly KOMIIAHUU YBEJIUYWINA OIOXKEThI Ha MPSIMOM MAPKETHHT 10
47% ot ob1ero o6'bemMa 3aKa3bIBa€MbIX MAPKETUHTOBBIX ycayL: C OIHON CTOPOHBI,
AKTUBHBIU IPUXOJl B CEKTOP MPSMOr0 MapKETHHIa HOBBIX peKjaMofjaTelell Mpu-
OCTAHOBUJICS, a C IPYrOfl — Ha HEKOTOPBIX PhIHKAX faXke Mpoucxonui1 ux poct. Ha-
IpUMep, 3aMETHO aKTUBU3UPOBAIMCH ABTONPOU3BOAUTENM, KOTOPbIE OOJIbIlIE€ BHU-
MaHusl y/1eJINI HHTErpali B3aUMOOTHOILIEHNN € AWJIEpPaMU, UCIIOIb30BaHni0 DM
n CRM nporpamm.

OpHuM U3 xapakTepHbIX Npu3HakoB 2009 I MOXKHO Ha3BaTh TEHJEHIUIO Iepe-
XOfia Ha Iu(gpoOBble KOMMYHUKAIMK IIPSIMOrO MapkeTuHra. Kpusuc ctumynuposain
UCnoJb30BaHue 6osee 3(p(PEeKTUBHBIX HU(PPOBLIX peieHnit, SMS-cepBucos, e-mail
u 1p. [3]. C 2009 . k BTL-yciyram mo6aBuiInCh eliie iBa CerMEHTa — HHTETPUPO-
BaHHbIe KOMMYHMKaIMM U 1udpoBoil MapkeTuHr (digital marketing). MuTerpu-
POBaHHbIE KOMMYHHUKAIMM IPEANOJIAraloT CHHXPOHU3ALMIO HECKOJBKUX BHJIOB
KOMMYHUKaIui1, B ToM yncie ¢ ATL-pexkiiamoit, A1s TOTy4YeHus: CHHEPreTH4eCKOro
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Puc. 2. [IluraMuKa pa3BUTHsI CETMEHTOB poccHiicKoro peiaka BTL-ycmyr
(o nanabiM AKAP, PAMY)

adekTa mpu BO3ACUCTBUN HA TeJIeBYI0 ayniuTopuio. CerMeHT mudpoBOro MapKe-
THHTA IPEJICTaBIIIET BCe BO3MOXKHBIE (DOPMbI MOOMIIBHBIX U UM POBBIX TEXHOJIO-
T 17151 TPOABMXKEHNUs] OpeHfia, KOMIAHUM, TPOAYKTA.

Yro kacaerca 2010 r, TOo, KaK HOATBEP>KAAET UCIOJHUTEIbHBIA JUPEKTOP
PAMY M. CnecapeBa, uMeroTcs jlaHHbIe Juilb 1o 06 bemy BTL-prinka B niesiom
0e3 pa3fesieHnst Ha CerMeHThI — 65 mutpy pyo., mpupocT 1o cpaBHeHuto ¢ 2009 . co-
cTaBui 26%.

Bb110 BBISIBIEHO TaKXe, 4TO, C OJHOU CTOPOHBI, IUPEKT-MapKETUHT COXpaHsEeT
YCTOMYMBBIE JUAUPYIOIINE MO3WIUHU MO OIoKeTaM KOMIaHUN-peKIaMoyiaTesnei
cpenu yciyr BTL-poinka B neiaoM. OjjHaKO, COrJIacHO UcciieloBaHnio «OTHOIIEHNE
peKIIaMoyiaTeliel K phIHKY MapKeTHHTOBBIX yciyr-2010» [S], mpoBeieHHbIM KOMIIa-
nuen «I'pK Pycw» no 3akazy AKAP u PAMY, kpynHeiiine KOMIaHUU-peKIaMOfia-
tesu Poccuu K yeiryram IupekT-MapKeTUHra 00palainch MeHblie Beero (23% ), mo
cpaBHeHnto ¢ octanbHbiMU BTL-ycnyramu. Bosbliie Bcero koMnanuu oopaiaiuch
K ycJIyraM IpOM3BOJICTBA MPOAYKIMHK JuIsi opopmiienust mect npoaax (POSM) —
71%, crumynupoBanust cObiTa cpeu orpedureneit (Consumer promotion) — 69 %
U CTUMYJIMPOBaHUs cObITA Cpeiu TOProBbIx nocpegHukoB (Trade promotion) — 63 %.

Peittuar 2010 . KpymHENIIIX HTPOKOB PhIHKA MapKEeTHHTOBBIX yciIyr (Mockaa,
C.-IletepOypr), no nanasiM AKAP [5] B 3aBucHMOCTH OT 00111er0 06’ heMa Ou3Heca
MapKETUHIOBOI'O areHTCTBa MO3BOJISIET BBISIBUTH HamOojee 3(p(PEKTUBHBIE POC-
CHWICKIE KOMIIaHMH, OKa3bIBaromue ycCJIyru B obacTu IpsAMOTro MapKETHUHI'a Ha
JaHHBIN epuoy (CM. TaGIHIy).

Poccuiickuil ppIHOK NPSIMOTO MapKETHUHIa B HACTOSIIIIEE BPEMSI MOXKHO CTPYKTY-
pUpOBATh, IO HAILIEMY MHEHHUIO, B BUJIE TPEX PA3JIMYHBIX CETMEHTOB.

IlepBbIil CerMEHT BKIIOYAET MPO(MECCUOHANbHbIE UPEKT-MAapKETHHIOBbIE
areHTCTBA «IIOJIHOTO LIMKJIa», KOTOPBIE CO3[Al0T IUPEKT-MapKETUHTOBbIE IIPOrpaM-
MBI «IIOJ] KJIIOU», HAUMHAsI ¢ pa3paboOTKu Wfien akiyu, 6a3bl JaHHBIX, KOMHUpANTa 1
T.J. U 3aKaH4YMBasi HEIIOCPEICTBEHHO peain3alyeil 1 OeHKON 3(p(peKTUBHOCTU KaM-
nanuu. OHK CIENMANU3UPYIOTCS TOJIBKO Ha AUPEKT-MAPKETUHTE U 3HAIOT OU3HEC.
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Ilepeyenn HaudoJee 3¢hpPeKTHBHBIX POCCHICKIX KOMIAHUI, OKa3biBaomux [IM-ycayru

O6opoTt
Mecro Obopor OGop or 1o JIM-cermeHT
IJI\/I‘:I B peNTHHIE Kommnanust 2009 T 2010 )12010 Lk Y
HU3BECTHOCTU
MJIH pYyO.
1 1 Poster One/ rpynmna 282 283 138
xomnanui Russia Direct
2 7 dabpuka IM/ rpynmna 268 195 127
xomnanui Russia Direct
3 21 Itella Connexions 53 97 97
4 - PacTu 310p0oBbIil, MaIbII/ - 66 63
rpynma komnanuit Russia
Direct
5 9 Orange 1472 1657 61
6 4 ARK Connect / rpynmna 840 1057 53
komnanuit ARK Group
40 TBUH - 906 10
8 - I'pynna pexnamHbIX - 364 4
kommnanuit ACG
9 - In10sive - 225 3
10 - Bounty 212 345 1
11 - Medinform Selling Solutions 334 372 1

* PeTHHT POCCHIICKUX areHTCTB, OKa3bIBAIOINX YCIYTH B OOJIACTH ANPEKT-MAapKETUHTA, 10 YPOBHIO M3BECT-
HOCTH Cpejii KoMIanui-pekiaamoaresei (o nanapiv AKAP u PAMY).

** Bpipyuka 1o 010 crpoke ¢opmsl 2 «OTder o npubsursax n yosiTkax» + HJIC no nokasarenio 010 crpokn
¢opMBI 2 + CTOUMOCTH YCIIYT TPETBHUX JIUI| 10 ar€HTCKUM JJOrOBOPaM, BO3HArpaxKjeHue o KoTopeiM Bowio B 010
CTPOKY (pOPMBI 2.

BTopoii cerMeHT — 3TO peKJIaMHbIe areHTCTBA IOIHOTO IUKJIAa, KOTOPhIe Mpef-
JaraloT BECh CHEKTP MApKETHHIOBBIX KOMMYHHUKAIWH, a YCIYyTd HO IPSIMOMY
MapKEeTHHTY OKa3bIBAIOT, KAK TOBOPHUTCS, «B TOM 4YHCJe». PeKiiaMHbIe areHTCTBa
BBINOJIHSIOT 3@ TOJl MHOXECTBO NMPOEKTOB U U3 HUX JIMIIb JBA-TPU B 00JIaCTH J1U-
PEKT-MapKEeTHHTA.

Tpetuit — 3TO NIPON3BOACTBEHHbIE KOMIIAHUYU, KOTOPbIE CIIENNATU3UPYIOTCS Ha
ONpENIENIEHHOM BHUJIE€ ICITEILHOCTH B 00JIACTH MPSIMOI'O MapKETHHIa — U3TOTOBIIE-
HUE pacCbUIOYHBIX MAaTEPHUAJIOB, IPEJOCTABIEHUE IOYTOBO-KYPHEPCKUX YCIYT, 0a3
naHHbIX, sms-cepBucoB, CRM-cucrem, ycayr call-uenrpa, fuzanH-crygui u T.1. OHI
MO3UIMOHUPYIOT ce0sl B pEIIEHNN KOHKPETHBIX 3a/1ay, JIEXKAIUX B IJIOCKOCTH IPsI-
MOI'O MapKeTHHra.

Kak ormeuaer A. Kotisp, renepanbHbiil qupekTop [IM-arentcrBa Marcus
Goodwin, 90% Bcex IPOEKTOB 110 TeMaM AMPEKT-MapKETUHTa eNal0T OObIUHbIE
peKJaMHbIE aT€HTCTBA, KOTOPhIE He SBISIIOTCS NpodeccuoHaiaMi B 3TON 00IacTH.
Yepes Takue pekiaMHble areHTCTBAa UJET MPUMEPHO IOJIOBHHA BCEX OOXKETOB
Ha upekT-MapKeTHHE 20-30% Bcex OIOKETOB MPUXOAUTCS HAa IPOU3BOJACTBEHHO-
texHosorndyeckue komnanuu. I Tonpko 10-15% upet uepes npodeccnoHaibHbIe
IIM-arenTcTBa, KOoTOpbhIX B Poccun 6b110 B 2007 1. He Oousee pecstu, a Kk 2011
CTaJIO ¥ TOro MeHb1IE. «BOT OTKy/a MbI Nojly4aeM Hea(P(PEKTUBHOCTD, HETATUBHOE
BOCIIPUSITHE IUPEKT-MapPKETHHTA CO CTOPOHBI 3aKa3YMKOB 1 MUHUMAJIbHbIN YCIIEX —
He 6oiee 2-3%!» [6].
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Uccnenosas 47 HOBOCHOMPCKUX KOMITAHU, 3asIBIICHHBIX B CIIpaBOYHUKE [1yOib-
Inic-HoBocubupck [9] kak oKa3bIBarOIIHE YCIYTH «AUPEKT-MENT», HAMH BbISIBICHA
JuiIb OfiHa Komnanus «Mapadgon», no3unnonupyromas cedst kak [IM-areHTcTBo
MOJIHOTO 1UKJa. 32 KOMIAHUK CHEIMATU3UPYIOTCS HA TTOYTOBO-KYPbEPCKUX YCITY-
rax, 7 — Ha Au3aiiHe W TeYaT! PacChUIOYHBIX MaTepHuaiioB (Tunorpadun), 4 — pe-
KJIaMHbIE€ are€HTCTBA, ITPe/iJlararole JUPEKT-MEI «B TOM YHCIIe», 3 — IPeIoCTaB-
JSIOT YCIYTH SMS-Pacchllok (puc. 3).

6,40% — 220% -
SMS-CEPBUCHI \. J[IM-arenrcrBa

14,80% —
TAnOrpadun

8,60% —
peKllaMHbIe
areHTCcTBa

86% —
II0YTOBO-KypbhepPCKHE
yciyru

Puc. 3. Cienmanm3aiysi HOBOCHOMPCKAX KOMITaHUH, OKa3bIBatonux [IM-yciyrn

HecMoTps Ha akTyallbHOCTh KOHIIEIIMK MPSMOTO MAapKETUHTa, €0 aKTUBHOE
UCIOJIb30BAHUE 3ala/[HBIMU KOMITAHUSIMHU, CTAOMIIBHBII POCT HA POCCUIICKOM PbIH-
Ke, COXpaHEeHHe MO3MIMI B MEPUOJ| KPU3HCa, PhIHOK JUPEKT-MapKETUHIOBbIX YC-
ayr B Poccum HOCHT moka HeycTOHumBbINA XapakTep. OCHOBHYIO €ro JOJII0 Hmpef-
CTaBJISIIOT MPOU3BOJICTBEHHbIE KOMIaHNK. OHM ClIeUATU3UPYIOTCS HA OTAEIbHBIX
WHCTPYMEHTAX AUPEKT-MapKETHHTa, [IIaBHBIM 00pa3oM, Ha MOYTOBO-KYPbhEePCKON
JIOCTaBKe.

CexTop npogeccnoHalbHbIX AUPEKT-MAPKETUHIOBBIX YCIIYT MOJIHOTO IIMKJIA Ha
POCCUIICKOM pbIHKE HEOCTAaTOYHO pa3BUT. MOXKHO flaxke cKa3aTh, UTO €r0 pa3Bu-
THE HaXOJUTCS B 3a4YaTOYHOM COCTOSTHUM, XOTSI TEXHOJIOTHH MPSIMOTO MapKEeTUHTA
BOCTpeOOBaHbI POCCUNCKIMU KOMITAHUSIMHU.
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